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FIRE «» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


A Progressive SURETY and CASUALTY Company Address Home Office For Agency Connection 
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HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 








THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York 
has a record of EIGHTY-TWO YEARS of prosper- 
ous and successful business. It has passed through 
panics, pestilence and wars unharmed, and today, 
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as a result of eight decades of endeavor, offers financial 
strength, reputation, magnitude, leadership, and life 


insurance service. 
HOME OFFICE: NEW YORK 





CASUALTY INSURANCE |{ Thiet Sir ited to cpl t 
FIDELITY AND SURETY BONDS 





When a company’s name is synonymous 
with unquestioned security and fair dealing, 


the confidence inspired greatly simplifies The Mutual Life InsuranceCo. 
the problem of selling— 
of New York 


34 Nassau Street New York 
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Royal Indemnity Company Agents enjoy 
this advantage. 
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PENNSYLVANIA 
CASUALTY COMPANY 


LANCASTER, PA. 


Has openings for Progressive General and District Agents 
to handle all forms of Health and Accident Insurance. 


PENNSYLVANIA MARYLAND 
OHIO DISTRICT OF COLUMBIA 


NEW JERSEY DELAWARE 


Executive Offices 


COMMONWEALTH BLDG., PHILADELPHIA, PA. 
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Well help you “make good 





Looking for a General Agency opening with 
some good “‘old-line’”’ life insurance com- 
pany? We have that opportunity—for any 
man big enough to hold down the job—in 
BOSTON, Massachusetts. 


An Eastern mutual life insurance company 
needs a capable producer to establish and 
develop a General Agency in Boston, where 
they are not at present represented. 


The right man will be given an unusually 
liberal contract, so that he can quickly 
build an organization. We will supply him 
with a direct mail system of obtaining pros- 
pects and send a Home Office field man 
into his agency to help him get started. 


This opening is a real opportunity for some- 
one. To learn complete details, write 
“Booth,” care THE SPECTATOR. Your let- 
ter will be held in confidence and an inter- 
view arranged. 




















DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 
HOMER H. McKEE, President 








Capital and Surplus Over $3,000,000.00 





FIDELITY AND SURETY BONDS 
EXCLUSIVELY 


Valuable Agency Territory Available 





CORRESPONDENCE SOLICITED 








A Peoria Life Agent’s Big Asset 


Among the fixed aims of the Peoria Life has always 
been this one: to make it worth a great deal to be able 
to say, “I am the Peoria Life Agent.’’ ‘Through its 
policy of ‘Service to Policyholders” the Peoria Life 
has built up a good will of incalculable value to its 
representatives. 


In every community where the Company operates, 
when people think of the Peoria Life, they re- 
member how promptly its death claims are always 
paid—how its agents have rendered every assist- 
ance to the beneficiaries—how the settlements are 
approved and checks mailed within thirty minutes 
after receipt of proofs—often delivered before the 
funeral. 


The name of the Peoria Life suggests to the public 
the unusually liberal policies and benefit it pro- 
vides. It reminds them of its Free Annual Health 
Examination. They think of its friendly, helpful 
attitude,—its Policyholders’ Bulletins and ‘‘Policy- 
holders’ Month.”’ 


Every transaction deepens the impression that the 
Peoria Life is consistently giving life insurance 
service that is out of the ordinary. Such a 
favorable reputation for conscientious ‘Service 
to Policyholders” is one of the big assets of the 
Peoria Life agent. 


PEORIA LIFE INSURANCE COMPANY 
PFORIA, ILLINOIS 
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Preliminary 1925 Life Figures 
Metropolitan Casualty Capital Increase 
Death of George Kuhns 

New Zealand Reinsures Eastern Risks 





Grist of Compensation Amendments 
1925 Life Insurance Total Estimated 
U. and O. Taxable 

John M. Holcombe Dead 




















CHRYSLER-PALMETTO HEARING 


Commissioners Arrive at No Decision--To Reconvene Shortly 


ESPON GUE hearing on the proposed modification of 
the Chrysler-Palmetto insurance plan, held 
at the Hotel Astor, New York city, last 
Monday did not bring any immediate de- 
cision on the part of the commissioners 
other than that there would be another hear- 
ing within thirty days. The hearing was 

conducted by H. L. Conn, Ohio Commissioner; Wesley E. 

Monk, commissioner of insurance of Massachusetts, and A. 

S. Caldwell, Tennessee commissioner; Hartwell Cabell, of 

Cabell, Ignatius & Lown, New York city, appearing as attor- 

ney for the Palmetto Fire Insurance Company. 

The purpose of the future hearing is to give the commis- 
sioners time to hear from other interested parties, Alexander 
& Alexander, brokers for the Chrysler Motor Sales Corpora- 
tion, and the National Association of Insurance Agents, which 
was represented at the meeting last Monday by Thomas C. 
Moffatt, past-president, and Walter H. Bennett, secretary. 
Mr. Moffatt expects to be able to submit a plan by that time. 

The purposes of the changes in the scheme as outlined in 
the plan drawn up by Cabell, Ignatius & Lown are to remove 
all question of participation by any Chrysler dealer in the in- 
suring of Chrysler cars and to meet the requirements of the 
several states as to taxes, resident agents and other supervisory 
and regulating insurance laws. 

There will be automatic cover on all cars, the retail sales of 
which are financed by Chrysler dealers and distributors, which 
will be confined to the first year’s life of the car in the hands 
of the retail purchaser and will be against fire and theft. On 
cash sales there will be no compulsory insurance. 

The insurance company is to issue an open or running 
Policy for each state, countersigned by a resident agent, under 
which insurance contracts will be issued covering automobile 


risks on cars sold within said state. Laws of the states will 
be complied with by filing rates, and by regarding other policy 
details. The contracts of insurance issued under the open 
policies will be the usual form of automobile insurance policy. 

Since the contract of the Palmetto covers only fire and theft, 
the question of whether the finance company would go into 
further coverage of property damage and public liability was 
hrought up by Commissioner Conn. It was pointed out that 
the purchaser did not have to take covers other than fire and 
theft on a time sale, as far as a finance corporation was con- 
cerned, because the corporation held a lien on the car, making 
damage and liability unnecessary. 

The most strenuous objection to the proposed plan was 
brought up by Thomas C. Moffatt of the National Association 
of Insurance Agents. Although he thought the plan would 
work out, nevertheless it was his opinion that it was unneces- 
He was opposed to the paying of a commission to any 
unlicensed party, whether a broker or a finance company and 
questioned the service and commission charges of 10 per cent 
which would be paid Alexander & Alexander, in those states 
which do not license non-resident brokers. This query later 
led the commissioners to move that a statement be got from 


sary. 


these brokers showing the services represented by the ten per 
cent. Mr. Cabell said in those states there would be only a 
service charge and no commission. 

To Mr. Moffatt, the Chrysler plan was the first step in the 
breaking down of the American agency system, his chief argu- 
ment being that the plan involved the overhead underwriting 
principle. On being reminded that the question regarded the 
adequacy of the system in the face of wholesale insurance, he 
maintained its adequacy, and its ability to handle automobile 
insurance better than any finance corporation. As a result, his 
association will submit a plan at the next hearing. 
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Actuaries’ Opinions on the American Men Mortality 
Table as a Legal Valuation Standard 


for Life Policies 


(Continued from previous issues) 


ROM time to time during the past month and a half 

THE SPECTATOR has been publishing letters from actu- 

aries of life insurance companies setting forth their 
views regarding the proposed use of the American Men 
Mortality Table as a permissive standard for the legal valua- 
tion of life insurance policies. The issues of December 3, 10, 
17, and 31, 1925, and January 7 and 14 of this year all contain 
a portion of these letters. Several more of them are presented 
at this time. 

[To THE Eprtor oF THE SPECTATOR] 

I have your letter of November 20th regarding the question “Should 
the American Men Mortality Table Be Made Permissive as a Legal 
Valuation Standard?” and would advise that I think this should not be 
done. My reason for this is that the American Men Table is an aver- 
age table of the experience of the contributing companies, the mor- 
tality of some of these companies being lower and the mortality of 
some others being higher than was shown in the table. 

So far as participating companies are concerned, they are already 
allowed the use of the American Men Table or of the mortality table 
of their own experience as their net costs are based upon the deduc- 
tions of such dividends as they feel in a position to declare. The non- 
participating companies on the other hand do not have the large margins 
in their premiums that the participating companies do and therefore I 
believe should be required to operate under a table which is based upon 
mortality somewhat higher than that likely to be experienced. 

Furthermore, a reasonable surplus of expected over actual mortality 
is going to be found more and more necessary as time goes on by rea- 
son of the tendency to liberality in all aspects of life underwriting. 

It seems to me that the insurance departments of the various states 
are in effect trustees for the policyholders of their respective states and 
should not recommend any legislation which, even though it may result 
in a slight premium saving to the said policyholders, might have the 
effect of jeopardizing the safety and security of their policies in the 
future. H. H. Buckman, Actuary, 

California State Life Insurance Company, Sacramento. 

December 2, 1925. 


[To THE Epitor or THE SPECTATOR] 

We have your letter of November 25th inquiring in regard to our 
attitude toward the adoption of the American Men Table in lieu of 
the American Experience Table. 

The American Men Mortality Table has proved of great assistance 
to companies in proper calculation of non-participating premium rates 
and annual dividend distribution. We do not believe, however, that 
any great advantage would accrue to either the insurance companies 
or insurance public by the adoption of this table in lieu of the American 
Experience Table. We understand that reserves would be somewhat 
higher than now carried. If the reserves are higher, it seems difficult 
to see how premium rates could be reduced or dividends increased. As 
the law now stands, it is necessary for a company to charge a premium 
at least equal to the net premium under the American Experience Table. 
This seems to us to be good law, as such net premium at most ages 
now provides some allowance for contingencies and expense. Under 
the stress of competition, if net premiums according to the American 
Men Table were allowed ad a minimum, there might be some tendency 
to charge rates without any safety margin. 

The subject of mortality is only one element in the consideration of 

premium rates. 


The rate of interest is also a very important factor. 


4 


If insurance companies are to continue to use the very conservative 
rate of 3% per cent interest in premium calculations, why should it be 
unreasonable to also assume a very conservative mortality rate in the 
calculation of these same premiums? Why should one need adjustment 
more than the other? 

If the American Man Table should be adopted, we believe that it 
will have the effect of insurance companies limiting their standard 
classification for acceptance of risks. For instance, the practice of 
most companies at the present time is to accept risks as standard with 
a numerical rating of 75 per cent to 125 per cent of their average ex- 
perience. The tendency would be to reduce the upper limit, thereby 
requiring many applicants now accepted as standard to pay an extra 
premium. 

The American Men Table is an average table, and while no doubt 
the experience of many companies during the last five years has been 
within this table, there are without doubt some companies who have a 
higher mortality experience and the adoption of this table would he a 
hardship on these companies. Moreover, the American Man Table 
does not take into account influence, or war losses. 

We realize that the American Experience Table has many defects, 
but we believe it a safer table to follow than the American Men Table, 

G. E. Myers, Actuary. 
The Cleveland Life Insurance Company. 
December 10, 1925. 


[To THE Epiror or THE SPECTATOR] 

I am taking advantage of your invitation of November 25th to ex- 

press my opinion on the subject of a new legal valuation, standard. 
* The remarks following may seem rather extended but I haven’t been 
able to express what I consider some of the most important features 
involved in any briefer fashion. I have particular reference to the 
effect of experience. It seems to me that this feature is not being 
given the prominence in our discussions that it should have. My com- 
ments are as follows: 

It seems almost axiomatic that our valuation standard should be 
expressed in terms of a mortality table that approximately represents 
current mortality experience. The American Men is such a table; the 
American Experience is not. 

If our American method of prescribing a legal minimum valuation 
standard is to be a benefit rather than a detriment to the life insurance 
business it must be changed from time to time to meet changing con- 
ditions. The American Experience table is becoming more inappro- 
priate all the time; it must go sometime and it appears that there is no 
good reason for delay. 

It is argued that the adoption of the American Men Table will in- 
crease competition which is already as keen as it should be for the 
good of the business. At present non-participating premiums are arti- 
ficially “pegged” at younger ages by our valuation standard and I may 
say that Illinois Standard companies are not exempt from this embar- 
rassment. Either this is a proper effect of a valuation standard or an 
improper one, but if proper we ought to have a standard that would 
affect all ages alike. Competition is unbridled as far as profit sharing 
companies are concerned. 

Premium rates now in use offer convincing evidence of the faith of 
company officials in the safety of a lower mortality table than the 
American Experience and a higher interest rate than 3% per cent. Of 
course, factors assumed to be safe may not be safe in fact but rates 
of mortality and interest which are in fact safe for premium computa- 
tion are safe for determination of a valuation standard. It will 

(Continued on page 36) 
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BAIL BOND WRITINGS 
HE practice of writing bail bonds 
through agents at court, who have 
the necessary power of attorney, permits 
those agents to issue the coverage at their 
own discretion. This method of handling 
the business in large cities, particularly 
New York, results in the existence, from 
time to time, of many peculiar situations. 
In theory, these discretionary court agents 
of the surety company are, like Czsar’s 
wife, “above suspicion.” It is axiomatic, 
however, that theory and fact are often at 
variance and the question of bail bond 
writing is no exception. 

Possibly, if every move and thought of 
such discretionary agents and the men 
with whom they come in contact could be 
carefully supervised, the man who was a 
bad risk from a bonding standpoint would 
not find it so easy to secure bail. This 
would be especially true of the hardened 
criminal who sometimes utilizes the free- 
dom given by bail bonds to commit other 
crimes, and who has been known to give 
as collateral for the bond the very items 
for the theft of which he was arrested. 

Bonding agents, stationed in the court 
tooms and authorized to underwrite risks 
at their own discretion, are often similar 
toa certain type of prohibition agent who 
finds it convenient to look the other way 
when a cargo of liquor is to be illegally 
transported. Such a bonding agent oc- 


casionally considers it “discreet” to issue 
a bail bond to the type of criminal who 
obviously should not have it. The offense 


is difficult to prove, and there are those 
who say that it cannot be eradicated, but 
anyone who understands the business 
knows and deplores its existence. 

Another factor in the freedom with 
which criminals operate is the possibility 
of getting bail when charged with a crime 
committed at the very time when they are 
already out on bail for some other male- 
faction. The surety companies have 
already done much to eliminate the evils 
in the writing of bail bonds, but much yet 
remains to be done. The press of compe- 
tition has of itself created unpleasant 
conditions, and sometimes results in a 
failure to properly inquire into the char- 
acter of a bond applicant or to ascertain 
that the collateral posted is honestly ac- 
quired. 

One way to check the evils growing 
out of the present bail bond situation 
would be to abolish the discretionary 
agents at court and underwrite the busi- 
ness through company branch offices lo- 
cated within operating distance of the 
various places of trial. Such a course 
might add somewhat to the acquisition 
cost of the bail bonds, but the saving on 
losses, effected because of better and 
cleaner underwriting, might well justify 
the step. 





HE great importance of describing 
accurately the location of property 
to be covered by fire insurance is well 
illustrated by a case in which a new trial 
has just been ordered by the Court of 
Appeals of New York State. The 
opinion of the court is summarized else- 
where in this issue of THE SPECTATOR, 
and serves to emphasize the necessity for 
the exercise of much care in securing in- 
surance, and in the writing of it, in con- 
nection with the statement of the precise 
location of the subject of the insurance; 
for if the location is incorrectly stated, 
the insurance may be voided by the mis- 
statement. Another feature involved in 
the same case was the effect, in the void- 
ing of insurance, of an innocent and 
unintentional misrepresentation, which, 
however, was material, in that it involved 
a greater degree of fire hazard than the 
insurance company was led to believe 
actually existed. Fire insurance company 
officers and employees, agents and brok- 
ers, may study the facts and court de- 
cisions in this case with benefit to all, 
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F. W. LAFRENTZ ELECTED CHAIRMAN 


R. R. Brown Succeeds Him as President of 
the American Surety Company 


On Tuesday, the trustees of the American 
Surety Company, New York, elected F. W. 
Lafrentz chairman of the board, and chose 
Robert R. Brown as president to succeed Mr. 
Lafrentz. Henry C. Willcox was elected first 
vice-president, A. F. Lafrentz was elected sec- 
ond vice-president, William E. McKell was 
chosen vice-president in charge of production, 
and S. C. Hemstreet was elected executive sec- 
retary, the other officers being re-elected. F. 
W. Lafrentz had served the company as presi- 
dent for fourteen years, during which time 
the business had nearly trebled. President 
Brown has been with the company for thirty 
years and has had charge of its field forces. 
Mr. McKell has been manager of the com- 
pany’s office at Salt Lake City. 


Death of Curtis C. Wayland 


Curtis C. Wayland, New York city manager 
for the New York Underwriters Insurance 
Company and the Atlas Assurance Company, 
died of heart disease on Tuesday at his home, 
115 Ocean avenue, Brooklyn. He was born in 
Jersey City and left a wife, a son, E. Brewster 
Wayland, and a daugheter, Mrs. E. Haynes 
Burgess. The funeral services will be held in 
the Flatbush Congregational Church, East 
18th street and Dorchester road, Brooklyn, at 
3 P. M. to-day. 


Georgia Casualty Company’s Continued 
Growth 


Excellent advances were made last year by 
the Georgia Casualty Company, of Atlanta, 
both in volume of business and in financial 
strength. A considerable increase in business 
is indicated by the addition of about $179,000 
to the premium reserve, which now amounts to 
$1,578,150. The assets advanced last year over 
$262,000, now aggregating $3,513,831; and after 
making due provision for all liabilities, includ- 
ing the premium reserve mentioned, losses and 
claim reserves of $825,728 and other obliga- 
tions, the surplus to policyholders amounts to 
$813,554, including $500,000 capital. This rep- 
resents an increase of about $12,000 over the 
surplus of a year ago. This, the seventeenth 
annual statement, is compiled in accordance 
with the laws of New York, Pennsylvania and 
Georgia, and shows among the company’s as- 
sets first mortgage loans to the amount of $937,- 
803, bonds valued at $1,112,203, and cash, $337,- 
826, with interest, real estate, uncollected pre- 
miums, etc., making up the balance. W. E. 
Small is president of this progressive com- 
pany, which has steadily increased its business 
for many years past. 





Etna’s Casualty School 
The AZtna companies opened a casualty in- 
surance school at the Central & Eastern New 
York Agency at Syracuse this Tuesday. 
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IN FIVE YEARS— 


The Missouri State Life 
HAS 


— increased its life insurance in force 


$261,000,000 


— increased the number of lives insured 


105,000 
$30,000,000 


— increased its Group insurance in force 


$58,000,000 


— increased its Accident and Health annual premium income 


$439,000 


— increased its field organization more than 100 per cent. 


— increased its assets 





— increased its Home Office by the addition of five stories 
NCI 
THE COMPANY OF OPPORTUNITIES 
NECN 


MISSOURI STATE LIFE INSURANCE COMPANY 


M. E. SINGLETON, President HOME OFFICE, ST. LOUIS 
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PLAN NEW ORGANIZATION 


Fire Executives Discuss Eastern 
Situation 


PLAN OF R. M. BISSELL ADOPTED 


Enlarged Committee Will Set About Task 
of Securing Signatures at Once 


Reports issued from an uptown hotel last 
week indicate that the Eastern Union, which 
has been a sick organization for some time, 
suffered a very serious relapse and will now 
probably quietly pass out of the picture. It 
is said that the mourners at the funeral will be 
few in number and none too sad in mien. 

C. G. Smith, president of the Great Ameri- 
can Insurance Company, and chairman of a 
committee of the members of the New York 
Fire Insurance Organization, presided at a 
meeting of fire insurance executives, held at 
the Biltmore hotel last week. R. M. Bissell, 
president of the Hartford Fire, presented a 
plan evolved by the committee which contem- 
plates the formation of an entirely new gov- 
ening organization for the East. The basis 
of this organization is the adoption of a uni- 
form commission of twenty per cent in all 
ordinary territory and a revision of the com- 
missions in all excepted territory to substan- 
tially a uniform basis of twenty per cent on 
most classes of business, and thirty per cent 
on a limited class of business plus a ten per 
cent contingent on earned profit. As it will 
take some time for the new organizaticn, if 
successful, to be brought into being, meantime 
the present rates of commission will remain 
unchanged everywhere. 

Long discussion, occupying nearly a full day, 
preceded the adoption of the report, but in the 
end positive action was taken and the com- 
mittee of ten expanded to fifteen members, who 
are authorized to begin at once to secure sig- 
natures to the agreement. The enlarged com- 
mittee organized immediately after adjourn- 
ment of the main hody, and laid plans for car- 
tying out its work. 





16.—The 
Association of Insurance 


—RicuMonp VA., 


Virginia 


January legislative 


committee of the 
Agents met here yesterday, for a discussion of pro 
fosed legislation affecting the fire insurance business. 
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The final tabulation for 1923 is not available 
at the present moment, but the figures have 
been closely 
Parison with 


ticed that in 


so. that 


It will be no- 


approximated, a com- 


1924 is possible. 


Association Changes Par Value of 


Stock 


Par value of the stock of the Fire Associa- 
tion, the Victory and the Alliance of Philadel- 
phia, has been decreased from $50 to $10 per 
share, by a resolution adopted by the stock- 
holders of the companies at special meetings 
last Friday. Other resolutions adopted were 
those giving the directors power to declare 
dividends at their own discretion, and dividing 
the directors into four groups, so that one 
class is to be elected annually. Formerly divi- 
dends were paid semi-annually; this new ruling 
permits the declaring of quarterly dividends, 
if so decided. The Fire Association will con- 
tinue semi-annual dividends for the present. 


Fire 


Philadelphia Insurance Society Banquet 


The Insurance Society of Philadeiphia will 
hold its twenty-fifth anniversary banquet next 
Monday in Philadelphia. Speakers will be 
James A. Beha, New York State Superintend- 
ent of Insurance; William C. Sproul, former 
governor of Pennsylvania, and George W. 
Elliott, director of the department of Public 
Safety, Philadelphia. Officers of the society 
for the ensuing year were elected last Mon- 
day as follows: H. V. Smith, president; H. 
B. Quinn and Harry F. Ries, vice-presidents ; 
James H. Bartlett, secretary, and H. Wilbur 
Brown, treasurer. 





National Board Advising Kansas City Fire 
Department 

Kansas City, Kan., January 18.—The needs 
of the Kansas City fire department will be 
determined by the National Board of Fire Un- 
derwriters, according to an announcement last 
week, 

The co-operation of the national board was 
requested by the city to promote the mest 
judicious spending of $1,200,000 in fire bonds 
voted by the city last November. 

A staff of engineers has left New York for 
Kansas City, where they will begin the sur- 








vey immediately. The money is to be spent 
for new fire stations, new fire fighting appara- 
tus and new hose. 

was less than 700 in a total of 19,735. This is 


encouraging, although it would have been more 
had been all 
things considered and mind the 
American desire for a record, the 


so if there no increase, but 


hearing in 
friends of 


fire prevention can feel somewhat encouraged 








the totals the increase for 1925 by this showing: 
ALARMS TRANSMITTED BY NEW YORK FIRE DEPARTMENT 
YEAR OF 1924 
Manhattan 3ronx Richmond Brooklyn Queens Total 

10,056 1,834 713 5,247 1,224 19,074 

: YEAR OF 1925 
NO dn vas pv thyasNowunheden ee 408 168 1,611 672 5,117 
ane RAR oars Si cia cha oda sd Mawes Slate es 521 210 1,457 304 1.958 
Me Otarrer hese at hn Vea oh ha! fete | 456 120 1,335 242 4,726 
Total for three quarters. ............... 1,385 498 4,403 1,218 14,801 
Average for FOUN GHAREEE, ¢. 54:5 c news o heen oi 462 166 1,468 406 4,934 
Approximate total (1925).............0. 1,846 664 5,871 1,624 19,735 
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U. AND O. TAXABLE 


Treated Same as Net Profits by 
Appeals Board 


CAPPER BILL OPPOSED 


National Board Offers Objection to D. of C. 
Code on Ground That Competition 
Would Be Eliminated 


Wasuincton, D. C., January 18.—Use-and- 
occupancy insurance on commercial estalish- 
ments is insurance against the loss of net 
profits on business prevented and, as such, is 
liable to tax as gross income in the same man- 
ner as would be the net profits insured, under 
the terms of a decision just rendered by the 
United States Board of Tax Appeals. 

The taxpayer contended that the insurance 
was the replacement of a property right, the 
right to earn income, and also that, the courts 
having held life insurance proceeds to be free 
of tax, the same principle should be applied in 
the present case. 

In its decision, however, the board pointed 
out that “it may be seriously doubted, in any 
event, whether the proceeds of use-and-occu- 
pancy insurance would be subject to the same 
considerations as those applicable to life insur- 
ance. The insurance is expressly stated in the 
policy to be against the loss of net profits on 
business prevented Such profits, had they not 
been lost, unquestionably would have been gross 
income, and there is no reasou why an amount 
received in substitution for net profits should 
be any more excluded from tax than if received 
directly in the conduct of the business.” 

* * * Ok 

Considerable opposition to provisions dealing 
with rates and rate making was expressed by 
J. H. Doyle, representing the National Board 
of Fire Underwriters, at the hearing on the 
Capper bill to provide an insurance code for 
the District of Columbia, held by the insurance 
subcommittee of the Senate District of Co- 
lumbia committee on January 15. 

Mr. Doyle declared that section 29 of the 
measure would result in increasing rates in the 
District, would eliminate competition by put- 
ting all companies on a parity and would pro- 
hibit the making of favorable rates on espe- 
He declared that while his 
organization favored the bill, it could not 
endorse it while these provisions were left. 

Thomas Baldwin, District of Columbia 
Superintendent of Insurance, contradicted Mr. 
Doyle’s statements as to the effect of these 


cially good risks. 


provisions, declaring that there was no reason 
to believe that rates would be increased. D. M. 
Lee, representing the Washington Chamber of 
Commerce, and W. M. Montgomery, president 
of the Acacia Mutual Life Insurance Company, 
also expressed their approval of the measure. 

The voted to make a favor- 
able repor: to the full committee on the meas- 
ure as a whole, suggesting that a public hear- 
ing be held on the provisions of section 29 so 
that any changes necessary may be made be- 
fore the bill is reported to the Senate. 


subcommittee 
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Incorporated 1898 


Business is built for the Agent 
and liberal way 
claims are investigated and paid by the 


Maryland Casualty Company 


Baltimore 


by the prompt 


Casualty Insurance and Surety Bonds 


Home Office Buildings 


Capital and Surplus over $10,000,000.00 


Respects the Rights of cAgents 


























Seventeenth Annual Statement of 


Georgia Casualty Company 
ATLANTA, GEORGIA 
W.E. SMALL, President 





Compiled under the laws of the States of New York, 
Pennsylvania and Georgia as of December 31st, 1925. 





ASSETS 

JOSE EDS 1 (a ae ny ease pF ba So meet tie epee $29,836 .00 
Pts tiotaraee A GaNS . os be GS aoe mater ica > eloere 937,802 .55 
BeARUS ADU aIECL, WAMIC) foo i osc siscaca anisole oo oes 1,112,202 85 
Stocks (Market Value)............0.0cceeeees 14,750.00 
TORENT EES [EB a ee oS oa ecard AE 4,816 .87 
Cash in Bank and Office Fhe ait ioc anaes 337,825 .94 

Premiums in Course’ of Collection—Less than 90 
PUA ee err baw ei em wisi bse midi a ove ete iere AIS eno eyes 1,044,001 .93 
isiterest Due and Accriied.. ......:.66.6.56000855 82,094. 50 
Total Admitted Assets = ...::05 osc .ae oes a's $3, 513, 830.64 

LIABILITIES 

PR RARE RESTING cos n)c tos ofalio cls niaiels 'e ee ata $1,578,150 ..19 


$25,728 .00 
231,670 .44 
61,020 .07 

3,407 .83 


Loss and Claim Reserves.... 
Commission on Premiums in Cou irse of Collection 
Waxes Accrued. .4....65.6..5.. 
PeUMPGer BAA ISCS . <5 6 ss hc av cee wine nw See 
ROBNMIEAN SBOCI. .vesccve ai0.8 oso oe voles $500,000 .00 
DICE GHEE. oo... o 6 < ostdieste sas sae 313,554.11 


$13,554.11 


Miatak GABIEIOS «6. «5 Six leiacs a.dsre'e ele leat $3,513,830.64 


Surplus to Policyholders..... 








Surplus and Reserves as to Policyholders 


$3,217,432.30 
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SURETY AND CASUALTY 
SALESMANSHIP 


By 
JOSEPH R. WILSON 


Manager, Development Division 
Maryland Casualty Company 


Manager, Maryland Casualty Company 
Training School 


Compiler of Lesson Papers on Surety and Casualty 
Principles and Salesmanship and Field Development 
for the Maryland Casualty Company Training School. 


former Vice-President United States Fidelity and 
Guaranty Company, and only brother of the late 
President Woodrow Wilson. 


Compiler of agents’ text book “‘Fidelity Bonds, Surety 
Bonds, Casualty Policies, the principles governing 
their underw riting; the methods of constructive sales- 
nanship and the service in connection with them”’ for 
the United States Fidelity and Guaranty Company. 


Single Copy $4. 
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Want Rate Increase in Texas 

DatLAs, TEx., January 18.—Representatives 
of a number of fire insurance companies do- 
ing business in Texas have informally advised 
the State Fire Insurance Commission that 
they will shortly submit an application for in- 
erease of rates on all classes of risks in Texas 
which show losses over a period of time. The 
Commission has indicated that it will call a 
seneral hearing for a date in February yet to 
be fixed to consider the propositions when sub- 
mitted. 

It has also become known that the com- 
panies contemplating the move sent an actu- 
ary to Austin who spent several days gather- 
ing data from the records of the office of the 
Insurance Commission to be used in exhibits 
in support of the application to be filed for 
As soon as these exhibits 
hearing on 


an increase of rates. 
are completed the petition for a 
the application for an advance in rates will be 


made. 


St. Louis Fire Underwriters’ Nominations 

St. Lovis, Mo., January 18.—L. E. Bright 
of Lawton-Byrne-Bruner has been 
nominated for re-election as president of the 
Fire Underwriters Association of St. Louis, 
Mo. Other nominations by the committee 
were: Vice-president, F. C. Case otf Case & 
Thomas; secretary, A. L. the 
Crane Agency; treasurer, C. J. Kehoe of F. 
D. Hirschberg & Company: executive commit- 
te: W. D. Hemenwav of the 
Agency; W. R. Berry, Deuchler-Talbert, Flack- 
mann & Berry; J. F. Hickey, Mercantile 
Agency; A. H. Hitchings, Markham & Com- 
pany. J. H. Eggert, Harkins-Egeert & Car- 
roll Agency. R. P. Prewitt, Prewitt & Jack. 
and Edw. Weissenborn of Weissenborn & 
Reynolds. 


Agency 


McCormack of 


Insurance 


New York Fire Insurance 
Meeting 


Exchange 


Considerable action along the lines of re- 
form was taken at the meeting of the New 
York Fire Insurance Exchange held last week. 
A resolution was adopted calling for an in- 
vestigation of the offices of all members, branch 
offices and agencies, and another that the in- 
vestigation he continued until all the offices, 
which were affected by the resolution, had been 
examined. The hand-book revision committee 
submitted ten changes in the rules, all of which 
were adopted, of considerable 
importance. 


some being 


Lansing Insurance Men Re-Elect Officers 

Lanstnc, Micu., January 16.—Officers of 
the Lansing Fire and Casualty Underwriters 
Association were re-elected for the ensuing 
year at the recent annual meeting. Burt S. 
Stratton was named president again, William 
0. McManus, ‘vice-president; Emil G. Lam- 
bertson, secretary-treasurer; Clyde B. Smith, 
Chamber of Commerce representative, and A. 
A. Smith, W. Everts Rouse and Zelin Goodell. 
executive committee. 


ZEALAND’S EASTERN BUSINESS 
REINSURED 

American Eagle Takes Over All But Marine 

Lines—Company Retains Coast 


Office 


NEW 


The prospects for a continuance of the New 
Zealand Insurance Company’s operations in the 
East, and South, and maintenance of a 
department office in New York are, in view 


West 


unsatisfactory underwriting 
not at- 
closing of the New York 
Continuously 
rising acquisition cost and operation expense 


of the generally 


conditions in the respective divisions, 
tractive, and 


Branch has been decided upon. 


the 


are the outstanding features by reason of which 
the New Zealand Company 
found the results of six years’ efforts in this 
field anything but attractive. In fact the con- 
clusions of the board of directors are that the 
other 


Insurance has 


same endeavors would, if applied in 
directions, result more favorably. 

As of January 1, 1926, all liability 
outstanding policies, other than marine, 
New Zealand Insurance Company, Ltd., 
States under the jurisdic:ion’ of this depart- 
ment, excluding reinsurance treaty business. 
has been assumed by the American Eagle Fire 
Insurance Company. 

The New Zealand is 


agencies in which are 


under 
of the 
in the 


represented in many 


also represented either 
the American Eagle or one or the other of 
America Fore that 
in renewing the New Zealand policies, these 


the group companies, so 





agencies have the facilities of the America 
Fore group at their disposal. 

The New Zealand’s marine insurance de- 
partment in New York, and the United States 
branch office in San Francisco, which have 


been in successful operation since 1875, with 
jurisdiction over the operations in the Pacific 
States 


and Mountain will continue as of old, 





and the financial exhibit of the company’s 
United States branch will not suffer by the 
change. 


H. A. Bayern Heads Brokers Association 

The newly organized General Brokers Asso- 
ciation of the Metropolitan District, held 
its first annual meeting last week. Herman A. 


Inc., 


Bayern was elected president; Maurice A. 
Denzer, first vice-president; William  L. 
Hookes, second vice-president; Thomas W. 


Meacham, third vice-president; Jack L. Hirsch, 
fourth vice-president; Geo. Doone, fifth vice- 
president: Arthur Weston 
Robert, assistant secretary, and Joseph Glad- 
stone, The addition 
to the above, are on the executive committee, 
Robert Kelleher, Ramson H. Shipway, Harry 
Broadman, Sigmund Lippstadt, J. Margolies, 


Arnow, secretary; 


treasurer. following, in 


Gus Gottlieb, and A. Prussof. 
A committee consisting of Jack L. Hirsh, 
chairman; Robert Kelleher, William L. 


Hookes, Sigmund Lippstadt, Abraham Engel- 
mann, Maurice Denzer, Thomas W. Meacham, 
T. Franklin Hogan and Arthur Arnow, des- 
ignated a grievance committee, was appointed 
to carry out the constitution and by-laws. 


9 


Explains Lansing Auto Clubs’ Plan 
Lansinc, Micu., January 16.—Explanation 
of an automobile club’s insurance scheme, which 
will be a direct competitor of local stock com- 
pany agents, by the manager of the club’s in- 
surance department, was a novel feature of this 





week’s meeting of the Lansing Fire and Cas- 
ualty Underwriters Association. ; 
The plan of the club, the Lansing Automo- 


bile Association, of the affiliated oranizations 
of the American Automobile Association, is to 
write insurance for the membership through 
the Republic Automobile Underwriters’ Ex- 
change, a Detroit reciprocal. A. C. Walters, 
the manager, appeared at the underwriters’ 
luncheon session at their invitation and told of 
the arrangement which has just been adopted 
been rather strenuously opposed by 
insurance men. Mr. Walters said 
club proposes to insure association 
members at a rate approximately the same as 
that of a prominent mutual, which has its home 
offices here, representing a reduction of about 
20 per cent from the average stock company 
quotation. Non-members of the club would be 
forced to pay a rate practically the same as 
that of stock companies, he said. The club 
entered the plan because of a demand on the 
part of the members, the speaker declared, 
citing the fact that three four members 
called at the headquarters each day, inquiring 


and has 
Lansing 
1 

that the 


or 


ahout insurance and urging that such a service 
he offered. 
Death of William E. Allis 


William FE. Allis, vice-president of Bruns, 
Allis & Munns, Inc., of Syracuse, died sud- 
denly last Thursday Mr. Allis 
entered the insurance business in 1907 as an 
inspector for the Middle States Inspection 
Bureau, following his graduation from Syra- 
cuse University in 1906. Four years later he 
joined the Underwriters Association of New 
York State as a rating inspector and sprink- 
Later he was made special 


morning. 


lered risk engineer. 
agent for the Northern Assurance Company in 
New York State, in 1913, and in 1919 became 
vice-president of Bruns & Allis, Inc. 

Mr. Allis was appointed Commissioner of 
Public Safety of Syracuse only two weeks 
ago. He leaves a widow and three children. 
Special Risk Underwriters Elect 

At the annual meeting of the Conference of 
Special Risk Underwriters held in New York 
city last week, F. C. Moore, assistant secre- 
tary of the Hartford Fire Insurance Com- 
pany, was elected chairman, succeeding C. W. 
Pierce, vice-president of the America Fore 
companies, and George M. Von der Lieth, of 
the Phoenix of London, secretary, to succeed 
W. B. Burchell, Commercial Union. 

The Conference has had great 
in its year of operation and its membership 
now represents forty-three companies. Its 
business concerns mainly the study of various 
problems that come up in handling improved 
risk business. Its committees are always 
working on sprinklered risk and special hazard 
matters. : 


success 
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DIICENIX: 
ASSURANCE COMPANY, Lt. 


of London 
100 William St., New) York 


Pit 


INDEMNITY COMPANY 
75 Maiden Lane, New York 
Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, Rent, 
Rental Values, Use & Occupancy, Riot & Civil Commotion, 


Public Liability, Workmen’s Compensation, Burglary & Theft, 
Accident & Health, Plate Glass. 


aaa ae EES EER ECE MSF 


INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1925 


Sr)e 2 )a'a)s aa aaa Aka 


a 





Reserve for Unearned Premiums .............. $1,253,552.74 

CENTS OS OT ee ee 308,330.35 

BRINE eres erin cuis a aie wien ler $500,000.00 

RU MELUTINING 0s 5's ace 0 oa St6 ps 69 6-0 1,214,259.88 

Surplus to Policyholders..................- 1,714,259.88 
MASERU BORIS Gs oes oe ce Siwal Seeeunewee $3,276,142.97 


Wm. H. Palmer, Jr., Vice President 
Wm. Palmer Hill, Asst. Secretary 
J. M. Leake, General Agent 


Wm. H. Palmer, President 
B. C. Lewis, Jr., Secretary 
J.C. Watson, Treasurer 




















THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 

ACCIDENT CREDIT 

iEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION GENERAL LIABILITY 
Established 1869 





LONDON GUARANTEE & “AOCIDENT CO, Ltd, Enavkn'o’ 


Head Office 55 Fifth Ave., New York 
C. M, Berger, United States Manager 


Philadelphia Branch Office 
Wood Building, 512-514 Walnut Street, Per grr: ged Pa. 
ELMER A. LORD & CO., Resident Managers. 146 Milk Street, Boston, Mass 








FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 


18 Washington Place, Newark, N. J. 























BUSINESS OF 1925 


New Insurance.............. $117,647,000 
Increase over 1924............. $13,691,000 
Insurance in Force......... $857,429,816 
Increase over 1924............. $76,344,849 


New England Mutual Life Insurance Company 


Boston, Mass. 
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‘Much Insurance Sold 
alter Explosion” 


A typical headiine from an insurance magazine. 


Unless Trouble actually knocks on the front door most 
people ignore him. A windstorm in one town won't sell 
much insurance in villages two counties away. Rob- 
beries must be staged next door to convince some people 
that burglary insurance is really worth the small cost. 

And yet, where do you, the agent, stand? Let calami- 
ty come to one of your clients unprotected by insurance 
and you will be blamed even though he was a Wooden 
Indian to your salesmanship before. 

Our only advice is to padlock as many stables as you 
can before the horse thieves come and don’t neglect to 
warn your clients as to what constitutes sufficient cov- 
erage. The Continental can supply the padlocks and 
strong ones at that. 


She CONTINENTAL 
INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK, N. Y: 


CASH CAPITAL 
TEN MILLION DOLLARS 


ERNEST STURM, CHairnman of THE Boaro. 
PAUL L.HAID, Presipent. 


NEW YORK CHICAGO MONTREAL _ SAN FRANCISCO 

















Is lt Insured im ; 


‘FURS Insured against Loss of any kind 
we eregpt Moth and Wear‘and Tear) at 
All Times and: All Places: 


ACE SHAW & COMPANY 


+ 80-Maiden Lane 
j Ribeus York City 


Insurance ‘Exch ange 
Chic agoy, Tit. 


General Agents - ‘All Risks".Department? 
fait Fire & Matine Insurance. Co. 
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NEW YORK SURVEYS 
New Fire Insurance Buildings.—Reading 
the reports of new fire insurance buildings we 
have come to the that insurance 
buildings of the present day consist of pro- 
yisions for the welfare work of the company 
in the way of women’s recreation room, swim- 


conclusion 


ming pool, gymnasium (both of which may be 
enjoyed by either men or women) and a loung- 
ing room for the men. After these provisions 
have been made, apparently, if there remains 
any space, a few desks are put in to conduct 
the business of the company. 

We Are Gaining on Fire Waste.—The total 
losses for the year of 1925, which are put by 
one authority at slightly under $400,000,000, are 
encouraging, It is true that this runs prac- 
tically the same as 1923 and 10924, but it must 
be remembered that as the country grows all 
e are keeping the fire waste even, 
ge. May the good work continue. 


English—It is not difficult to get the 
meaning of what the person wrote, but his way 
of expressing it is interesting: “Inasmuch as 
your rate of insurance is considerably 
high, I suggest if you give me a fare rate of 
same as I have no fire hasit and I the owner 
occupy same.” 


the time, if w 
we are gainin 


CHICAGO AND THE WEST 

Chicago Board Election.— The Chicago 
Board of Underwriters held its annual meet- 
ing last Friday. Officers were elected for the 
ensuing year as follows: James I. Naghten, 
president; F, X. Cloidt, treasurer; executive 
committee, Carl Koch, Cook county manager 
for the National Liberty. Clarence L. Hellett 
of Critchell, Miller, Whitney and Barbour; 
W. P. Robertson, Western manager of the Al- 
liance. Frederick J. Sauter, ZEtna, and Walter 
E. Miller of Fred S. James & Co. were elected 
to the patrol committee. A luncheon for Class 
I members was served in the foyer of the 
New Palmer House before the meeting. 
Former presidents of the board present were 
Louis O. Kohtz, Charles Nelson Bishop, 
Clarence L. Hellett, W. G. Sighee, Lyman 
Drake, Oscar Galeshire, H. Buswell, Walter 
Witherbee and Allan I. Wolff. Business trans- 
acted at the meeting was the adoption of sev- 
eral recommendations for changes in the rules 
of practice made up by the committee on office 
Practice. These had to do principally with 
methods of access to rating surveys and who 
was entitled to rating information. 


New Orleans News-Letter 


New OrLEANS, January 16.—At the annual 
meeting of the New Orleans Insurance Ex- 
change held on Tuesday, the 12th inst., the 
following officers were elected: John X. Weg- 
mann, president; Alfred M. Conway, vice- 


president; Auguste Coiron, treasurer; Linden 
F, Braud, secretary; executive committee, .Al- 
fred M. Conway, chairman, Robert Gottschalk, 
Jas. E. Hassinger, Charles Samuels, M. J. 
Hartson, Taylor Rowland, Lawrence A. Stone. 

The report of the treasurer showed that the 
financial condition of the Exchange was excel- 
lent. 

It is said that the radical element in the 
Exchange had concocted a plan to capture the 
fortunately plaris 


administration, but these 


went “agley.” 

The new president, John X. Wegmann, is a 
conservative business man of well recognized 
ability. He has been an earnest, intelligent 
and assiduous worker from the creation of the 
Exchange to the present day. He held the 
important and highly responsible position of 
vice-president and chairman of the executive 
committee, and his election to the presidency 
is a well-deserved promotion. It was part of 
the radical conspiracy, so I have been in- 
formed, to relegate him to the ranks, but for- 
tunately for the best interests of the Exchange 
the conspiracy went to pieces and failed to ac- 
complish its purpose. 

Alfred M. Conway, the new vice-president 
and chairman of the executive committee, be- 
longs to the old school of insurance men who 
possess an intelligent knowledge of the husi- 
ness and knows how to give efficient and re- 
liable service, both to the public and the com- 
panies, and gives it. And Auguste Coiron, the 
new treasurer, belongs to the same school. 

Would there were more of such a frame! 

As a tribute to the excellence of his service 
as secretary, Linden F. Braud 

y re-elected. 

President Wegmann and his associates have 
my best wishes for a successful administra- 
O’HaceErry. 


was unani- 


mously 


tion. 


West Virginia Fire Underwriters Elect 

WasuHincTon, D. C., January 18.—H. G. 
Land of the Commercial Union, Baltimore, was 
elected president and Edward J. Richardson of 
the Pennsylvania, Baltimore, was elected vice- 
president at the annual meeting of the West 
Virginia Fire Underwriters Association held 
in Washington, January 13 and 14. A. S. 
Whiteley of Wheeling was reelected secretary 
of the organization, and the following were 
elected to fill vacancies on the executive board: 
O. P. Sachs, Wheeling; J. M. Hall, Wheeling; 
J. Guy Richardson, Wheeling; A. C. Tram- 
mell, Charlestown, and W. G. Mockett, Pitts- 
burgh. 

R. P. DeVan of the Western Association of 
Insurance Agents urged the West Virginia 
underwriters to co-operate to bring about the 
enforcement of State laws respecting the pay- 
ment of balance within a specified period, and 
Richard E. Verner, manager of the fire in- 


II 


surance department of the Western Actuarial 
Bureau, urged the association to take un the 
question of fire prevention work and form a 
fire prevention association in West Virginia to 
co-operate with the National Fire Waste 
Council. 


A. A. Mosher’s Wife Dead 


Our sincere sympathy is extended to Arthur 
Anthony Mosher in the death on Sunday, Jan- 
uary 10, 1926, of his wife, Martha B. Mosher, 
in her sixty-ninth year. 

Mrs. Mosher was well known in New York 
social work, was a club member, and had a 
large circle of devoted friends. In June, last, 


was celebrated their golden wedding anni- 
versary. 
Mr. Mosher, her husband, of the A. A. 


Mosher Co., Inc., well known insurance firm, 
was formerly for seventeen years manager of 
the Travelers Insurance Company for the 
Southwest at St. Louis, Mo., and one of the 
organizers and a vice-president of the original 
National Surety Co. He was a vice-president 
for five years in Kansas City of the Kansas 
City Southern Railway and other lines dur- 
ing their construction as well as a co-organizer 
and vice-president of the original Trust Co. 
that financed, built and operated the A. E. 
Stillwell enterprises in the Southwest and in 
Mexico. 


Cites Rhode Island 


Lansinc, MicuH., January 16.—Leonard T. 
Hands, State Insurance Commissioner, late 
last week cited the Rhode Island Insurance 
Company of Providence to make an appear- 
ance here, January 26, and show cause why its 
certificate of authority to write Michigan 
business should not be revoked because of its 
connection with an arson case in Wexford 
county in which it is alleged that the com- 
pany and its Cadillac agent, Frank E. Bowen, 
entered into a conspiracy to hinder prosecu- 
tion of two confessed incendiaries. 

Joins Underwriters Adjusting Company 

Donald E. Chilcote, who has had charge of 
the St. Louis Loss Department of the Home 
Insurance Compariy, joins the Chicago office of 
the Underwriters Adjusting Company as of 
January I5. 

Mr. Chilcote was formerly in the Chicago 
office of Marsh & McLennan, was Oklahoma 
special agent for the Hartford, and established 
the City of New York Insurance Company in 
Missouri, Kansas and Oklahoma, and has been 
in charge of the St. Louis loss department of 
the Home for the past three years. 


Increases in Home Group 
It is anticipated that when the annual state- 
ments covering 1925 are completed, gains will 
be shown in assets and surplus of the Home 
of New York of approximately $2,000,000 and 
$1,000,000 respectively. Increases made by the 


City of New York are expected to be about 
$560,000 in assets and $160,000 in surplus. 
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OF WORKMEN’S:.COMPENSATION, LIABILITY[ANDLOTHER CASUALTY LINES 
IN ANXAMERICAN, COMPANY HAS BEEN;MET BY 


242 S. 13th Street Philadelphia, Pa. 


Assets - = = + — $4,439,946.82 
Capital - =  - + 750,000.00 
Surplus  -— - - 885,425.17 
Voluntary Catastrophe 500,000.00 
Reserves - - -  - 2,200,980.45 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 

Financially Strong Conservatively Managed 
CORRESPONDENCE INVITED - 








THE DEMAND FOR AN OUTLET.FOR CATASTROPHE AND EXCESS REINSURANCE 


American Re-Insurance Co. 





OUT IN INDIANA 


The state of history, a leading commonwealth in agriculture 
and manufacturing, can be found the widest possible scope for 
successful men in Life Insurance Salesmanship. THE WEST. 
ERN RESERVE LIFE INSURANCE COMPANY of Muncie, 
Indiana, has just closed a MILLION DOLLAR deal on one of 
the largest manufacturing enterprises in the west. The com. 
pany is making satisfactory progress and can use capable men 
in its organization under advantageous contracts. Address 
communications to either— 

Gaylord Davidson, Agency Manager, 
John W. Dragoo, Secretary, 
J. H. Leffler, President. 








Liberal Contracts 














Full Home Office co-operation enables our agents to 
succeed. 
Desirable territory open to men of ability. 


ASSETS OVER SEVEN MILLIONS 
INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS 


The Capitol Life Insurance Company 
CLARENCE J. DALY, President. DENVER, COLORADO 











THE WOMAN’S BENEFIT ASSOCIATION 


ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society in the World Composed Exclusively of Wome 


The Rates are Adequate 

Total Membership is over 268,000 

The Reserve Fund is over $19,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Womenand the Children of its Member 
Health Service at W. B. A. Health Centers 

Visiting Nurse Service Free for Sick Members 

Summer Camps and Clubs for Girls 

Has Junior Rose Courts and Cradle Roll for Infants 

Its Reviews are Social and Welfare Centers 


Write for Information to 


MISS FRANCES D. PARTRIDGE, 


MISS BINA M. WEST 
Supreme Record Keeper, Port Huron, Michiga 


Supreme Commander, Port Huron, Michigan 


























Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 
President 


Otis Building 
PHILADELPHIA, PA. 


¢ lek Sat. 
Repr 





desired in Pennsyloania and Maryland 














== 


GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia, Michigan, 
Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y 














HOME LIFE 


Insurance Company of New York 
ETHELBERT IDE LOW, President 


The 65th Annual Report Shows: 





Premiums received during the year 1924...............0-. $8,003,463 
Payments to Policyholders and their Beneficiaries in Death 

laims, Endowments, Dividends, etc..........0.+ee0008 6,321,524 
Tse Atl NOI. 555 /o cnn cea uidce do cneace cao esieewecee 2,801,996 
Aetual Mortality, 62.4% of the amount expected. 
POMMEBMED SURO, 6 o.oo as cca cosas s cadences neeoas vedo 260,530,414 
PUNTA EES cca 556s cicGrss oe sie ww ene tw esiee sas ces eosant 51 *457,218 

For Agency Apply to 
256 BROADWAY NEW YORK 
—— ——— 














The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 69 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 


Independence Square Philadelphia, Pa. 











——, 











{s~unbaaachulianeneSUANRRREEEENEE 

















79 Cit 


RATE 


Deaths 


The I 
that rey 
have be 
United | 
of such 
ending J 
average 
riods of 

Four 
Decemb: 
October 
August 
20, 1925 

There 
figures 4 
ber of ; 
was 583; 
to Janua 
the dail: 
in 1925. 
larger n 
1926, the 

New ‘ 
fatalities 
troit, 20 
229, whi 
figures a 
Detroit, 
Clevelan 
rate fror 
during 1 


May As 


Sulliva 
York, w 
commissi 
gate the 
coverage 
expected 
stood th: 
recommer 
pensed w 
indemnity 


Edwarc 
surance ( 
New Yo 


hursday 


Iture 
e for 
EST- 
incie, 
ne of 
com- 


dresg 


ager, 





ION” 


of Women 


lembers 


finite 
ap 


3,453 


1,524 
1,996 


0,414 
7,218 


IIL 


RTH 
from 


and 
BLE 


dent 
urer 




















————— 


THE SPECTATOR 


CASUALTY, SURETY AND MISCELLANEOUS 


= 


























AUTO ACCIDENTS 


79 Cities Reported 6,370 Fatalities in 
1925 


RATE IS 19.7 PER 100,000 POPULATION 


Deaths in New York Totaled 1001—Daily 
Average Was 17.2 


The Department of Commerce has announced 
that reports of automobile fatalities in 1925 
have been received from 79 large cities in the 
United States. In these cities the total number 
of such fatalities reported in the 53 weeks 
ending January 2, 1926, was 6370, and the daily 
average was The numbers in nine pe- 
riods of four weeks were as follows: 

Four weeks ending: January 2, 1926, 550; 
December 5, 1925, 632; November 7, 1925, 616; 
October 10, 1925, 528; September 12, 1925, 531; 
August 15, 1925, 468; July 18, 1925, 495; June 
20, 1925, 492. May 23, 1925, 424. 

There are 70 cities for which comparable 


17.2. 


figures are available for 1924. The total num- 
ber of automobile fatalities in these 70 cities 
was 5837 in the period from December 28, 1924, 
1926, and 5580 in the year 1924, 
the daily average being 15.2 in 1024 and 15.7 
in 1925. 
larger number of fatalities up to January 2, 


to January 2, 
Of these 70 cities, 42 reported a 


1926, than in the year 1924 

New York city has reported 1oo1 automobile 
fatalities, Chicago, 598; Philadelphia, 306; De- 
troit, 207; Los Angeles, 232, 
229, while for the last four-week period the 
figures are New York city, 32; Chicago, 41; 
Detroit, 22; Los Angeles, 19, and Philadelphia, 
Cleveland and St Louis each 18. The 
tate from automobile accidents in the 79 cities 
during 1925 was 19.7 per 100,000. 


and Cleveland, 


death 


May Ask End of Contract Bonds on State 
Jobs 

Sullivan W. Jones, State Architect for New 
York, who was appointed as Moreland Act 
commissioner by Smith to investi- 
gate the methods of bonding companies issuing 
coverage on State construction contracts, is 
expected to file his report soon. It is under- 
stood that the report will probably include a 
Tecommendation that the contract bonds be dis- 
pensed with and a general tax substituted for 
indemnity if necessary. 


Governor 


Heads Claim Association 


Edward A. Willoughby, of the Travelers In- 
surance Company, was elected president of the 
New York Claim Association at its annual 


banquet and meeting held at the Yale Club, 
New York city, last week. Other officers elected 
were: Robert F. Coleman, of Robert F. Cole- 
man, Inc., first vice-president; D. M. Carroll, 
Manufacturers Liability, second vice-president ; 
Arthur American Mutual Liability, 
treasurer, and Joseph A. Plunkett, secretary. 


Lohr, 


ORGANIZE STOCK COMPANY 
Name of New Institution Is Fort Dearborn 
Automobile Insurance 
Interests connected with the Fort Dearborn 
Casualty Underwriters have started the Fort 


Dearborn Automobile Insurance Company, 
classed in its prospectus as an old-line legal 
reserve stock company specializing in auto- 
mobile insurance at lower rates. A 25 per 


cent commission is being offered to agents. 

It is understood that the officers of the new 
company those of the 
Walker Service, Inc., the attorney-in-fact for 


will be the same as 


the Fort Dearborn Casualty Underwriters. 
They are president and treasurer, John L. 
Walker; first vice-president, L. E, Walker: 
second vice-president, R. N. Wyckoff, and 


secretary, R. W. Keller. 

The Fort Dearborn Casualty Underwriters 
lost its certificate to do Michi- 
gan about three months ago, Commissioner L. 


business in 


T. Hands refusing to permit an expense item 
of more than 35 per cent to the aitorney-in- 
fact. John L. Walker 
would organize a stock company, and the new 
It is not known if the 


then announced that he 


company is the result. 


stock company will supersede the reciprocal. 
National Union Indemnity Enters 
Massachusetts 
Boston, Mass., January 15.—The National 


Union Indemnity of Pittsburgh has been ad- 
mitted to Massachusetts to write steam boiler, 
liability, plate glass and burglary and theft 
lines. 


E. Irving Fiery Made Vice-President 
At the annual meeting of Bowes, 
Tansill & Welch, Inc., of Chicago, E. 
Fiery was elected vice-president of the cor- 
Mr. Fiery will continue active super- 
vision of the liability department in addition 

to his other official duties. 


Rogers, 
Irving 


poration. 


AMENDMENTS TO LAW 


Compensaton Changes Proposed in 
New York 


SCHEDULE FRAMED BY ATTORNEY 
GENERAL 


Ottinger Suggestions Seek to ‘“‘Humanize” 
Statutes by Liberalization 

Atpany, N. Y., January 19.—The Ottinger 
schedule of amendments designed to liberalize 
the Workmens Compensation Law in favor of 
workingmen and women by ironing out the 
legal kinks that now opera‘e to delay payment 
of awards to injured employees, to broaden 
the scope of the statute by inclusion of indus- 
trial and occupational diseases as compensable 
disabilities and to guarantee to employees pro- 
tection in case of injury by compelling delin- 
and women 
engaged in hazardous occupations was intro- 


quent employers to insure men 
duced in the legislature on Monday. 

The bills drafted by Attorney- 
General Ottinger, to cover abuses of the law 
brought to his attention while acting as legal 
Workmens Compensa- 


series of 


representative for the 
tion Board in appeals. was introduced in the 
Assembly by Assemblymen Phelps Phelps and 
Samuel H. Hoffstadter and in the Senate by 
Senator Courtland Nicoll. 

One of the primary aims of the proposals 
of the attorney-general is the discouragement 
of technical appeals from awards granted by 
the compensation board, to accomplish which 
which a measure assessing costs against the 
been drafted. 

The Ottinger proposals will have the effect 
Of: 


‘liminating the $3500 limit fixed by the pres- 


appellant has 


ent law in cases of temporary partial disability 
resulting in decrease of earning capacity. 
Extending to three vears the limit in which 
an injured employee may file a claim for com- 
pensation in cases where the employer had 
knowledge of the acccident. The present limit 
is one year. 
for vomputing com- 
pensation in cases of amputation of arms and 


Liberalizing the rule 


legs. 


Empowering the State Industrial Board to 








Desk Room and 
Private Offices! 
Furnished to 
Brokers and 
Agents 





TO BROKERS 
For the only policy issued paying a woman for every illness (no exception) call 


THE MEACHAM AGENCY, Inc. 


Managers, Times Square Branch, Accident and Health Dept. 


INDEPENDENCE INDEMNITY COMPANY 
Times Building, Broadway and 42nd St., New York City 


1361 
Telephone { 1362 
Bryant 1363 
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Protection for Both 


The advent of the Inter-State’s new 
policy for Business and Professional 
women marks another step in the prog- 
ress of this Association. 


The agents who represent the Inter- 
State are earning large commissions be- 
cause their prospects are the select and 
preferred risks among the Business and 
Professional men and women. They are 
selling to the class of people who realize 
the value of health and accident insur- 
ance. 


If you are interested in a direct Home Office contract with this Asso- 
ciation whose policies provide complete protection for both the Business 
and Professional man and the Business and Professional woman, just 
write us a note and we'll be glad to send you complete information. 


[nter-\tate Business pay jation 


FIRST “ORGANIZATION F 
BROWN HOTEL BLDG. 

































































adopt a standardized eye test to determine log 
of vision or the degree of any loss. 

Allowing interest on claims from the date 
of the award by the commission instead of 
permitting a lapse of 30 days before interey 
commences as at present. 

Requiring employers in all cases to pay for 
immediately necessary medical or surgical 9. 
tention or treatment instead of awaiting a rp. 
quest by injured workmen. 

Facilitating the entry of judgments againg 
to insure its employees the officers, directors 
or managing agents are guilty of a mix 
demeanor. 

Fecilitating the entry of judgments againg 
employers or carriers who are assessed by 
the State Industrial Commissioner for any 
reason. 

Broadening the jurisdiction of the State In. 
dustrial Board and the courts in the assess. 
ment of costs where proceedings have been 
brought otherwise than upon reasonable 
grounds and also in cases where appeals by 
insurance carriers are withdrawn after the 
State has served them with findings. 

Requiring employers as well as_ insurance 
carriers to make payments to the State re. 
habilitation fund for crippled workmen in 
death cases where the victim leaves no rela 
tives. 

Amplifying the statutory definition of 
“employer” to include officers, directors and 
managing agents of corporations employing 
men and women in hazardous occupations, 

Liberalizing the Workmen’s Compensation 
Law so as to provide compensation to work- 
ingmen and women who contract disease re- 
sulting from the nature of their employment. 


Kenny Agency Has Good Record With 
Fidelity and Deposit 

That the Kenny Agency, New York city, 
has established a good production record for 
the Fidelity and Deposit Company in that terri- 
tory is shown by the following statement, made 
by Vincent Cullen, manager of the company’s 
New York branch: 

It gives me pleasure to tell you that during 
the past nine months, during which time the 
Kenny Agency has represented us in the burg- 
lary business, our business from them has been 
most desirable Their loss ratio is below nor- 
mal, their business is of a very high class, 
they handle their business with promptness and 
despatch, in fact we are highly pleased with 
the agency in every way. My company is de- 
lighted with how the Kenny connections worked 
out so far. 


F. B. Alldredge Is Vice-President of World 
Accident 


F. B. Alldredge has been made vice-pres- 
dent of the World Accident Insurance Com- 
pany of Omaha. He also tecomes a directo 
of the company. Other changes announced 
were the appointment of C. B. Blackburn, son 
of T. W. Blackburn, secretary of the Ameti- 
can Life Convention, as a director; Dr. A. G 
Stocker as chief medical director; and Joe 
Micek as secretary and director. 
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‘INCREASES CAPITAL 





Metropolitan Casualty to Add 
$1,000,000 





$2,000,000 TO SURPLUS 





Stockholders to Act at Annual Meeting 
on February 2 


The Metropolitan Casualty Insurance Com- 
pany of New York is to increase its capital 
stock $1,000,000, according to the notice to 
stockholders issued by President J. Scofield 
Rowe, announcing that plans for the increase 
will be considered at the annual stockholders’ 
meeting, February 2. 

The increase according to the present plans 
is to be made by the issuing of 40,000 addi- 
tional shares of capital stock, par value of $25, 
to be sold at $75, a share, thus adding $2,000- 
000 to the company’s surplus. The capital will 
be brocght up to $2,500,000. The plan is to 
give present stockholders the privilege of buy- 
ing two shares of the new stock for each three 
shares of the old stock held by them. 

The great growth of the company during 
the past year has prompted the proposed in- 
crease. 

The figures for 1925 show that admitted as- 
sets of the company as of December 31 last 
were $7,198,244, an increase of $3,200,809 over 
1924; invested assets at market value, $5,000,- 
293, an increase of $2,175,715; cash in banks 
and office, $714,190, an increase of $303,226; 
premium income, $6,516,174, an increase of $3,- 
302,035; premium reserve, $2,991,171, an in- 
crease of $1,420,606. The capital stock of 
the company was increased from $1,000,000 
to $1,500,000 last year. The surplus as of 
December 31 last stood at $1,027,265, an in- 
crease of $252,816 during the year. 


Stockholders Ratify United States Fideliy 

and Guaranty Capital Increase 

Stockholders of the United States Fidelity 
and Guaranty, Baltimore, ratfied the proposal 
for an increase of capital from $5,000,000 to 
$10,000,000. The new stock will be offered to 
stockholders of record February 1 at $100 a 
share. 

The annual report of R. Howard Bland, 
president of the company, made at the meeting, 
showed that the gross premium income last 
year totaled $41,001,371, total resources now 
heing over $48,000,000. 

New directors chosen at the gathering are: 
Walter H. Head, of Omaha; Gurney E. New- 
lin, of Los Angeles; William A. Lang, of 
St. Paul; R. Crosby Kemper, of Kansas City, 
and John G. Rouse, of Baltimore. All the old 
officers were re-elected. 


Atlantic Surety Elections 
E. O. Anderson, vice-president of the In- 
dependence Trust Company of Charlotte, 
N. C., has heen made president of the Atlantic 
Surety Company of Raleigh, by the vote of 
the directors of that company. The other offi- 





cers of the company are D. A. Houston, vice- 
president and chairman of the board; S. Wade 
Marr, treasurer; John N. Duncan, secretary, 
and John R. Logie, assistant secretary. 

The Atlantic Surety Company of Raleigh is 
the leading bonding company of North Caro- 
lina, having a capital and surplus of $300,000. 
It writes all classes of surety and fidelity bonds 
and is a member of the Surety Association of 
America. 


NEW YORK SAFETY CONGRESS 
Vehicular Accidents to Be Chief Topic on 
March 11, 12 and 13 

The New York State Safety Congress will 
be held at Albany on March 11, 12 and 13, in 
accordance with a call issued by Charles I. 
Harnett, motor vehicle commissioner. The in- 
creasing number of vehicular accidents was said 
to be responsible for Mr. Harnett’s action; 
there having been 42,894 such accidents in New 
York during the eleven months ending Novem- 
ber 30, 1925. In these accidents, 1,935 per- 
sons were killed. 

Governor Alired E. Smith will deliver the 
principal address at the gathering and the offi- 
cials will be welcomed to Albany by Mayor 
W. S. Hackett. It is reported that motor ve- 
hicle commissioners, police, fire chiefs and 
other officials from 110 cities will attend the 
Safety Congress. There will be an exhibit of 
safety devices at the State Armory during the 
convention. 





Compensation Conference in Michigan 

LANSING, MicH., January 19.—A conference 
is being arranged for to take place soon in the 
State Insurance Department offices, at which 
representatives of stock and mutual companies 
carrying compensation lines will attempt to iron 
out with Commissioner Leonhard T. Hands 
certain difficulties which have arisen in this 
State in relation to alleged rate cutting and 
other abuses. 

Preliminary plans for the meeting were made 
during a visit at the department offices of 
Clarence W. Hobbs, former Massachusetts 
commissioner, and now a representative of the 
National Council on Compensation Insurance. 


General Casualty and Surety Makes 
Personnel Changes 

George E. Taylor has resigned from the vice- 
presidency of the General Casualty and Surety 
Company, of Detroit, effective last Friday. Mr. 
Taylor has been in the business since 1893, 
when he became an agent at Cincinnati, O., for 
the Manufacturers Accident Indemnity Com- 
pany, of Geneva, N. Y. 

William P. Sweet, formerly in charge of 
claims for the Norwich Union and Phoenix In- 
demnity companies, has been made vice-presi- 
dent of the General Casualty and Surety. Peter 
J. Berry, superintendent of agents, has taken 
over the executive duties of Mr. Taylor. 
Thomas E. Welch, formerly of the Employ- 
ers Liability of Boston, has been made special 
agent in Ohio; and Peter Keenan and C. V. 
appointed special agents 


Carlson have been 


in Michigan. 


WILL NOT QUIT 





National Surety and New York In- 
demnity to Continue Burglary 
Lines 





E. A. ST. JOHN’S DENIAL OF NEWS- 


PAPER STORIES 





M. O. Garner Sees Vital Need for Care- 
ful Underwriting of Such Risks 

In New York city, the daily press last week 
printed stories to the effect that the National 
Surety and New York Indemnity companies 
were to withdraw from the burglary insurance 
field in that district and might possibly trans- 
fer to bail bonds the funds formerly used in 
underwriting burglary business. In reply to 
the stories, E. A. St. John, president of the 
National Surety, made the following statement 
under date of January 15: 


My attention has been drawn to articles ap- 
pearing in the press to-day, and particularly 
the New York World, to the effect that the 
National Surety Company had announced its 
intention of withdrawing from the field of 
burglary insurance in the Metropolitan dis- 
trict. 

This statement was unauthorized and is 
wholly untrue. No such announcement was 
made and none was contemplated. On the con- 
trary, the National Surety Company is right 
now very aggressive for the development of 
new desirable burglary busmess. 

Equally untrue is the statement that the 
National Surety Company intends to write bail 
bonds for burglars and that it is safer to 
bond burglars than it is to write burglary in- 
surance. This company makes it a practice 
not to write bail bonds for any persons charged 
with offences of this or similar kind. 

The facts are that during the past six months 
the loss ratio of the National Surety Com- 
pany on burglary insurance has shown a 
marked improvement, and we believe it will 
continue. 

We have great confidence in the ability of 
the police departments to ultimately check the 
crime wave. The reorganization plans of the 
new administration contemplated, and indeed 
to some extent already accomplished, will, in 
our opinion greatly reduce burglaries and rob- 
beries in the city of New York. 

The stories in the newspapers resulted from 
the cancellation by the New York Indemnity, 
under the direction of its president, M. O. 


Garner, of many undesirable burglary risks. 


Mr. Garner, 
tive of THe SpEctTATor, 
affair and reiterated the 
fact for it. 
insurance in the New York metropolitan dis- 
trict, or in any other large center, is a pre- 
carious business, depending for its success upon 


interviewed by a_representa- 
decried the whole 
statement that there 


was no foundation in “Burglary 


cautious and careful underwriting,’ said Mr. 
Garner. “It is, in some respects, an accom- 
modation line and, as in all such cases, the un- 
derwriting must be of the very finest type 
if the business is to have other than an ab 
By the cancellation of un- 
desirable risks on hand and by the fixed pol- 
icy of closely scrutinizing and intelligently un- 
derwriting all new business we have main- 
tained a high standard with respect to burg- 
lary writings.” 


normal loss ratio. 
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pail you are one of the 
town’s substantial business 























men, banking the clearings of 
A. YVAN ON your business locally? PH! 
. Or are you merely an agent Cc 
Life Insurance for the Money Centers of the I 
cms ee country? 
Representatives of the Farmers A 








and Bankers Life deposit their 
premiums with the local 
banker and the Company AU 
makes its investments in the 
territory it serves. 

Why not make this sort of a 


connection, at least write us 
for information. 
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MEETING IN RICHMOND 





Compensation Rates in Virginia Up 
for Discussion 





HON. CLARENCE W. HOBBS A 
DELEGATE 





Coal Operators Involved—Three Cents As 
Charge for Catastrophe Hazard 

RicuMonD, VA., January 18—Hon. Clar- 
ence W. Hobbs, representing the National Con- 
vention of Insurance Commissioners, and 
George D. Butterfield, general manager of the 
associated companies, were in Richmond last 
week, for a conference held at the Bureau of 
Insurance, on workmen’s compensation rates 
in Virginia. Representatives of the Virginia 
Coal Operators Association were also present. 
The latter organization sponsored a movement 
to establish a monopolistic State fund for 
writing workmen’s compensation in Virginia, 
but it is currently reported in legislative circles 
that the bill will not be offered during the 
present session. 

It is said that the statistics compiled by the 
Coal Operators Association would not be help- 
ful to them in their movement. Rates were 
raised from $3.97 per $100 of payroll in 1925, 
to $4.80 in 1926, but after the conference here 
last week, the companies agreed to a reduc- 
tion of seven cents per hundred, it having been 
granted that three cents was entirely adequate 
to cover the charge for catastrophe hazards in- 
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PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
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UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 























stead of the old charge of ten cents per hun- 
dred. 

The representatives of the companies came 
into the conference with data brought down to 
the end of 1925, whereas the Coal Operators 
Association was only able to show the exper- 
ience through the year 1923. 





ROBERT E. ROBSON ELECTED 


Made Secretary of New York Casualty— 
Other Appointments 


J. Carroll French, president of the New York 
Casualty Company, has announced the election 
of Robert E. Robson as secretary to fill the 
vacancy caused by the death of James K. Clark, 
who passed away at his residence in Pelham 


recently. Mr. Robson was assistant secretary 
and has served the company for many years. 

Other appointments made by the board of 
directors included three assistant secretary- 
ships as follows: Frederick D. Kruse, who 
has been connected with the New York Cas. 
ualty for twenty-three years; Alfred E. 
Schaefer, who has been eighteen years in its 
employ ; and Mathew C. Mahon, also an execu- 
tive of many years’ service. 


Thomas Hughes, Jr., Joins Forman Agency 

Thomas Hughes, Jr, of the casualty depart- 
ment in the New York office of the Globe In- 
demnity, has joined the Leslie D. Forman 
Agency in that city. 





Service Beyond the Contract 


“We want to take this opportunity to assure you of our appreciation of the 
very courteous and expeditious manner in which this claim has been taken 
care of. We have had occasion to handle a few claims of the same general 
character with other companies, and these experiences led us to believe that a 
construction bond was a rather frail sort of security, the surety being so prone 
to hide behind technicalities to avoid full settlement. The broadminded man- 
ner in which this whole proposition wasfhandled by your office, therefore, 


ba E proves very refreshing to-us.’ | Ee RE ae mB: Ei Pi 

ene i aa aks T tee 

HEF &D appreciates keenly the fact that to the man in the field 

nothing is quite so important as the manner in which the com- 
panies he represents take care of his clients’ interests. 


The F & D’s constant aim, therefore, is to so conduct its operations 
as to make it not only easier for its representatives to obtain business, 


BP a aca on ck 





ae 


but also to to keep it. 





One means by W which the F & D makes possible both of these things is 





technicalities. 


FIDELITY and DEPOSIT 


“COMPANY. 


BALTIMORE 


Fidelity and Surety Bonds and 
Burglary Insurance 





by the prompt payment of legitimate claims without refuge behind 


That the Company’s efforts to make its claim service a little more 
thoughtful and interested than the average are recognized and ap- 
preciated is evidenced by the numerous letters it receives from clients. 


The paragraph quoted above is an excerpt from one of the many 
letters of this character now on file at the Home Office. 


_ 121 


PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 
Baltimore, Md. 

If you are not already adequately repre- 
sented in this territory I will be glad to have 


1 
1 
\ 
| 
1 
| full information regarding an agency connec- 
j tion with your Company. 
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“If anybody doesn’t think that life insurance is good, just let 
him die without it once—that will convince him!’’—Will Rogers. 


WHAT IS LIFE INSURANCE? 


Life insurance is an agreement between men by 





which they so distribute amongst themselves the mis- 
fortunes of life and the calamity of early death that 
the full force of misfortune and some of the worst con- 
sequences of premature death are minimized for the 
individual because they are shared by all; but in such 
small proportions that the burden and loss and suf- 
fering are scarcely felt by any. 


It has been well said that if the principles of life 
insurance were fully accepted ‘‘every family would 
own its own home, every child would be properly 
educated, every old person would be in comfortable 
circumstances, every business would be safe, every 
credit would be good and everyone would have a 
savings fund.” 


‘‘There is one thing that is stronger than armies, 
an idea whose time is come.”’ 


TWO REASONS 
FOR APPLYING FOR LIFE INSURANCE 


1—The cost of life insurance is lower than ever 
before in history. It has decreased in net cost while 
everything else has increased. 


The New York Life Insurance Company in 1926 
will increase its dividend scale for the fifth suc- 
cessive time reducing by just that much the 
cost of life insurance to policyholders. 


2—But to you who are reading this advertisement, 
the cost of life insurance increases every year that 
you defer taking it, for the simple reason that your 
age increases. 

The New York Life alone was obliged to decline 
over 20,000 applications for life insurance in 
the single year 1925. 

Do not delay insuring your life. YOU CAN GO 
TO WORK EVERY MORNING HAPPY AND GO 
TO SLEEP EVERY EVENING WITHOUT WOR- 
RY, IF YOU HAVE A POLICY IN THE NEW 
YORK LIFE INSURANCE COMPANY. 


NOT A COMMODITY, BUT A SERVICE 


New York Life Insurance Company, 
346 Broadway, New York City. 


DARWIN P. KINGSLEY, 
President. 














PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 


CLIFTON MALONEY 


For almost twenty years at least two of our Agents 
faithfully served, and are still serving this Company 
and other Agents are still with the Company after 
8—10—12—15 years of faithful co-operative effort. 


If you would like to be connected with such a 
Company drop us a line and we will tell you more 
about ourselves. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 


Manager of Agencies 











The Royal Union Life 


Insurance Company 


Des Moines, Iowa 


STRONG AND PROGRESSIVE 


PAID TO POLICYHOLDERS— 
Over $19,000,000.00 


INSURANCE IN FORCE— 
Over $138,000,000.00 


A. C. Tucker, President 
D. C. Costello, Secretary 


Wm. Koch, Vice-Pres. 
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NEW INSURANCE ESTI= 
MATED AT 15 BILLION 





Life Presidents’ Figure Exceeds 1924 
by $2,400,000,000 


72 BILLION IN FORCE 


Group Insurance Shown to Have Increased 
Over 67 Per Cent During Past Year 
In making a new thrift record for 1925, the 

American people closed the year by buying a 
greater amount of life insurance in December 
than in any other month in the history of the 
business. This achievement came in a year 
during which every month’s purchase of life 
insurance was greater than during the corres- 
ponding month of the year before. Measured 
by the yard stick of new insurance, Americans 
were 20 per cent more thrifty in 1925 than in 
1924, according to the actual production figures 
of forty-five member companies forwarded to 
the United States Department of Commerce 
by the Association of Life Insurance Presi- 
dents Tuesday afternoon. hese forty-five 
companies have in force 81 per cent of the total 
life insurance coverage in all United States 
legal reserve companies. 

Using the figures of these forty-five compa- 
nies as a basis, it is estimated that the total 
new insurance—including revivals, increases, 
and dividend additions—produced by all of the 
legal reserve companies in the United States 
during 1925 was $15,600,000,000. This amount, 
surpassing previous predictions, states the As- 
sociation, exceeds by $2,400,000,000 the amount 
purchased during 1924, which, in turn, had ex- 
ceeded the amount acquired in any previous 
year. Adding this new business production to 
the $63,800,000,000 in force at the close of 
1924 and making proper allowances for deaths 
and other terminations, it is stated that the 
life insurance now in force in all United States 
legal reserve companies reaches the total of 
$72,000,000,000. 

The combined new insurance of the forty- 
five companies above noted during 1925—ex- 
clusive of revivals, increases and dividend ad- 
ditions—amounted to $10,927,000,000, as against 
$9,109,000,000 in 1924. 

In analyzing the details of the 1925 produc- 
tion of new life insurance, Manager George T. 
Wight, of the Association, said: 

New ordinary life insurance of the forty- 
five contributing companies during 1925 
amounted to $7,568,000,000, as against $6,548,- 
000,000 in 1924, an increase of $1,020,000,000, 
or 15.6 per cent. New industrial business 
amounted to $2,359,000,000 in 1925, as against 
$1,064,000,000 in 1924, an increase of $3095,000,- 
000, or 20.1 per cent. New group insurance 
aggregated $099,000,000, as against $598,000,- 


000 in 1924, an increase of $401,000,000, or 67.1 
Per cent. 


The month of December witnessed the pro- 
duction of the largest amount of life insurance 
ever paid for during any one month. The fig- 
ures of these forty-five companies aggregated 
$1,274,000,000, as against $1,080,000,000 in De- 
cember, 1924, and $1,012,000,000 in December, 


BUSINESS OF 1925 

Figures of Additional Life Companies 

Show Gains in Business Written 

and in Force 

Early figures showing the new _ business 
written in 1925 and other items for a number 
of life insurance companies have been pre- 
THE SpecTATOR of 

Further figures in 


As a gen- 


sented in the issues of 
January 7 and January 14. 
addition thereto are given below. 
eral thing they indicate excellent progress made 
during the past year. 

Canada Life, Toronto.—New insurance paid 
for in 1925, $128,563,000, increase, $23,034,000 ; 
insurance in force December 31, 1925, $578,- 
660,000, increase, $92,981,000. 

Central Life, Des Moines, Ia—New busi- 
ness paid for in 1925, $30,150,288, in 1924, $33.- 
583,037; insurance in force December 31, 1925, 
$155,482,575, 1924, $138,624,466. 

Central States Life, St. Louis—New busi- 
for in 1925, $15,573,000, in 1924, 
$13,860,000; insurance in force December 31, 
1925, $69,640,000, 1924, $62,299,000. 

Cleveland Life, Cleveland, Ohio.—Insurance 
in force December 31, 1925, $37,259,193, a gain 
of $1,471,132. assets, $6,723,724, a gain of 
$720,058. 

Continental Life, St. Louis ——New business 
paid for in 1925, $23,932,701, in 1924, $15,978,- 
1925, 


ness paid 


985; insurance in force December 31, 
$82,259,485, 1924, $70,744,530. 

Home Life, New York.—New business writ- 
ten in 1925, $47,264,131, in 1024, $37,312,779: 
new business paid for in 1925, $40,280,673, in 
1924, $32,504,353: insurance in force December 
31, 1925, $281,338,015, 1924, $260,530,414. 

Imperial Life, Toron o—New insurance is- 
sued in 1925, $33,217,307; insurance in force 
December 31, 1925. $195,068,280. 

Peoria Life, Peoria, 11l1—New business writ- 
ten in 1925, $40,232,688; insurance in force De- 
cember 31, 1025, $113,557.393, increase in in- 
surance in force, $12,840,310; assets, December 
31, 1925, $11,500,000, increase, $2,000,000. 

Reliance Life, Pittsburgh—New insurance 
paid for in 1925, $72,819,000, in 1924, $62,046,- 
410; new insurance written in 1925, $101,742,- 
636; accident insurance written in 1925, $54,- 
867,050, also $183,003 of weekly health pre- 
miums. life insurance in force December 31, 
1925, $322,818,305; accident insurance in force, 
$155,505,677; weekly health premiums in force, 
$463,620. 

Roosevelt Life, St. Paul, Minn.—Insurance 
paid for in 19025, $3,207,000; insurance in force 
December 31, 1025, $3,207,000; assets, $143,- 
508; surplus to policyholders, $126,808. 

Union Central Life, Cincinnati—New busi- 
ness in 1925, $184,000,000, increase $24,000,000 ; 
insurance in force December 31, 1925, $1,215,- 
C00,000, gain, $113,000,000. 

United States Life, New York.—New insur- 
ance paid for in 1925, $4,861,284, in 1924, $5,- 

(Continued on page 24) 








1923, the only other billion-dollar months. The 


insurance written during each month of 1025 
materially exceeded the amount written in the 
1924. 


nding months of 
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DEATH OF GEORGE KUHNS 


Bankers Life President Succumbs te 
Influenza 


WAS SELF-MADE MAN 


Built Up Company to One of Country’s 
Leaders in a Few Years 

Des Mornes, Iowa, January 15.—George 
Kuhns, president of the Bankers Life Insur- 
ance, of Des Moines, died January 173 after 
an illness of two weeks. He was first stricken 
with influenza which refused to respond te 
medical treatment from the start. A boil in 
the nose formed from which infection of the 
entire system resulted. Impeded heart actiom 
followed and after a brave and determined 
fight the popular insurance man was forced to 
surrender. He was conscious up to within 
a few minutes of his death. 

The death of George Kuhns closes a re- 





GrorGE KUHNS 
Late President, Bankers Life Company; 


markable career. Born on a farm near Rock 
Island, Ill., August 26, 1861, he early deter- 
mined to make his own way in the world an@ 
‘arve out a destiny strictly upon his merits. 
His parents were in very modest circumstances. 
He attended country school in the winter, help- 
ing on the farm in the summer, in the mean- 
time saving every cent possible that came to 
He resolved to enter 
college and selected Iowa’s great Agricultura? 
College at Ames as the institu.ion affording the 
best opportunities for a poor boy. He enrolled 
at the age of 22 and after paying for his books 
and paying a week’s board in advance he had 
just $18 left. 

He mowed lawns, ran errands, worked oud 


him through odd jobs. 


(Continued on page 25) 
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Life Companies Organize Building and 


Loan Association 

Toreka, Kan., January 18——The plan of 
the Federal Reserve Life Insurance Company 
and the Union National, both of Kansas City, 
Kan., to organize a building and loan associa- 
tion and develop a special form of insurance 
business to cover the loans made by the asso- 
ciation is expected to be authorized by the 
State charter board at the meeting this week. 
It seems that several life companies in Kan- 
sas have been working along the same line 
quite successfully, although they did not have 
special associations organized to help them. 

For some time the Farmers and Bankers 
Life of Wichita have been offering to all bor- 
rowers of the building and loan associations 
in the territory a proposal to insure the loan. 
The company did not have any special associa- 
tion to work through but operated through all 
the associations that cared to do it. 


A borrower of a building and loan associa- 
tios would pay I per cent additional interest 
on his loan, the interest being paid by the 
building and loan association direct to the life 
company. The company issued a policy which 
guaranteed payment of the loan and what- 
ever payments the borrower had already made 
would be paid to the widow. The insurance 
was for the face of the loan. 

The plan of the two Kansas City companies 
is exactly the same except that it proposes to 
create a building and loan association with 
practically the same officers as those of the 
insurance companies. The agents of the build- 
ing and loan association would lay the ground 
work for the life insurance proposition even 
though the companies were operated separately. 





Edward A. Woods Company Takes Ove1 
Educational Course 


It has just been announced that the Edward 
A. Woods Company of Pittsburgh, general 
agent for the Equitable Life of New York, has 
taken over the Pitt Course in life insurance 
salesmanship which was discontinued because 
of insufficient support and will with the co- 
operation of the University of Pittsburgh con- 
duct it for the benefit of Equitable and Woods 
Company underwriters. 

The course will be more comprehensive and 
longer than formerly, having been extended to 
15 weeks, with 240 instruction hours, instead 
of 11 weeks, with 176 hours The course will 
be concurrent with and of the same length 
as the semesters at the University of Pitts- 
burgh. Field work will play an important part 
in the course, three full days 01 the week be- 
ing allowed for soliciting and it is to be strictly 
a course where students will earn while they 
learn. 


The certificate granted to graduates of the 


course is to bear the joint endorsement of the 
University of Pittsburgh, Vice-President John 
A. Stevenson of the Equitable Life and the 
Edward A. Woods Company, under whose joint 
supervision the course is to be conducted. 





F. L. Van Nice, Veteran Insurance Man, 
Dies 

F. L. Van Nice, a resident of Seattle for the 
past thirty years, died at his home at Rich- 
mond Highlands, Sunday, January 10. Mr. 
Van Nice was born March 24, 1868, near Dan- 
ville, Ind. He early took up the insurance 
business and joined the Northern Life staff 
in 1907, serving as chief inspector in the re- 
newal and claim departments. For the past 
eight years he has been a director of the com- 
pany. 

He leaves to mourn his loss his wife, Jose- 
phine, a brother, Charles, of Lebanon, Ind., 
and a sister, Mrs. Clara Bunter, Danville, Ind. 

Prior to its connection with the Northern 
Life in 1907, Mr. Van Nice represented other 
well-known insurance companies on the Pacific 
Coast. He was a member of Seattle Lodge 
No. 92, B. P. O. E. and of Seatile Aerie No. 
Tee OM. 





Great Western to Celebrate President H. 
B. Hawley’s 70th Birthday 


Des Mornes, Iowa, January 18.—The Great 
Western Insurance Company will celebrate 
President Henry B. Hawley’s 7oth birthday 
and the company’s anniversary this year by 
staging a silver jubilee campaign for 
business. 

The Great Western operates in twenty 
States. The home office is in the Hubbell 
building, where there are 100 executives and 
employees. 

The company’s birthday is January 15, Pres- 
ident Hawley’s birthday comes January 30. 


new 


Brooklyn National Life Writes Big Policy 


The Brooklyn National Life of Brooklyn, 
N. Y., announces the issuance of a Policy of 
$250,000 upon the life of Ralph Jonas, presi. 
dent of the Brooklyn Chamber of Commerce, 
The company officials are particularly pleased, 
as Mr. Jonas, by reason of his activities in the 
civic, educationai and financial fields, is recog. 
nized as one of the outstanding men of Brook. 
lyn. Mr, Jonas has been a great believer jp 
life insurance ever since he was eighteen years 
of age. He is now reported to be one of the 
most heavily insured men in the United States, 


California State Life, Sacramento 


An increase of over $6,000,000 in insurance 
in force was made last year by the California 
State Life, of Sacramento, it having closed 
1925 with over $65,300,000 of 
force. It also increased its assets over $1, 
000,000 last year, and its new business re- 
ceived was $11,846,975—an increase of nearly 
$1,000,000. 


insurance jn 


Convention Number of The Spectator 


I desire to congratulate you on the very fine 
and exquisite Annual Convention number of 
Tue Spectator of December 24. 


I trust that the insurance people all over the 
country appreciate what you are doing on be- 
half of the insurance business. You certainly 
have a live, wide-awake magazine, and for 
the year upon which we have just entered | 
wish you the most prosperous and_ successful 
in your career.—T. M. Baldwin, Jr., Superin- 
tendent of Insurance, District of Columbia. 








EXTRACTS FROM THE STATEMENTS OF LIFE COMPANIES FOR 1925 


The following figures from the statements of life insurance companies, covering the year 1925, have been compiled from returns made direct 


to THE Specrator: 








Total Total 
New Insurance Admitted *Surplus 
Name and Location of Company Total Paid-for in force, Increase Assets, to 
Income Insurance Jan. 1, over Jan. 1, Policy- 
1926 Jan. 1, 1925 1926 holders 
Agricultural Life, Bay City, Mich. eu rcatone $639,641 $3,614,000 $15,277,000 $1,775,563 $1,860,161 $311,152 
American Life Reassurance, Dallas, Tare ce tone 740,582 20,275,470 54,253,709 5,001,894 1,052,446 500, 
Amicable Tale, Waco, Tex... 6.66 ics. eccsdeeves 1,609,899 a9,414, 4,496 38,428,334 3,727,299 6,170,392 1,636,278 
129 
Bankers Life, Des Moines, Ia..................00 sweeeees 148,333,975 843,563,097 74,830,684 ........ rey 
Bankers Life, Lincoln, Neb...............-.ceeee 4,644,998 12,616, 977 110,267,742 5,873,557 26,275,852 7,727,011 
Central Life ‘Assurance Society, Des Moines, Ia..... 6,404,018 33,116,017 155,482,575 16,858,104 20,524,529 1,987,359 
Citizens Life, New Orleans, La................... 103,105 b714,009 JCoh | <i 83,487 d 
Cleveland Life, Cleveland, O.................0008 1,649,777 4,531,723 37,259,193 1,492,432 6,723,724 800,000 
Commercial Life, Kansas City, | EE eee 58,6 533,524 1,795,804 —159,461 146,674 137,348 
Connecticut General, Hartford, Conn............. 0 sesseeee 226,000,000 743,000,000 182,000,000 ........ cesuees 
Continental Life, Wilmington, Del................ 2,130,525 «13,466, oy 62,165,672 8,663,857 7,877,352 1,743,110 
7,206 
Continental Life, St. Louis, Mo................... 3,830,190 423,385,701 82,259,485 11,514,955 10,164,486 808,705 
c547,000 
Equitable Life, Des Moines, Ia................... 17,653,976 66,354,075 424,243,948 40,654,399 67,665,725 4,779,278 
Farmers Union Mutual, Des Moines, Ia........... 167,338 1,364,500 5,034,750 1,087,000 207,254 41,227 
Franklin Life, Springfield, I!..................... 6,016,108  a@36,160,019 175,489,299 15,095,744 19,541,951 1,012,917 
c472,900 
RRR REINER os cc ncmcnascanieccdeacss. sieaeees epdeaae ccemeceee. cheese: 1,100,000 260,000 
George Washington, Charleston, W. Va........... 1,104,911 4,608,688 24,605,986 1,262,141 3,933,754 320,490 
Great Western, Des Moines, Ia................... 929,293 1,678,300 4,016,800 1,251,300 806,563 375,000 
John Hancock, Boston, Mass...................-% 94,562,318 «202,668,460 2,232,076,863 199,887,468 368,818,073 30,511,806 
b170,976,575 
c9,690,000 
Kansas City, Kansas City, Mo................... 10,372,407 65,548,575 307,607,440 21,897,543 39,248,565 3,507,560 
Minnesota Mutual, St. Patt Minn eats Ste ears eta 4,345,909 «32,723,029 121,845,655 14,691,857 13,693,731 1,031,458 
514,680 
North American Reassurance, New York City...... 1,819,632 43,855,200 52,799,500 40,602,700 3,627,265 2,018,850 
Philadelphia Life, Philadelphia, RUNG saa. wean an 3,014,275 all, 450, mt 72,191,837 3,149,064 11,406,757) cen cseee 
Roosevelt Life, St. Paul, Minn................... 148,286 a 3,207,000 3,207,000 143,508 126,898 
Service Life, Lincoln, Neb................0cee00- 537,128 { 32,109,169 28,961,669 304,184 194,027 
23, 767, 750 
Southwestern Life, Dallas, Tex................... 6,026,504 «40,338,580 182,964,019 25,099,170 19,788,503 2,518,502 
8,586,244 
Sun Life of America, Baltimore, Md.............. 1,928,957 a3,790,800 66,335,882 8,960,208 5,004,554 1,068,000 
618,216,860 
Travelers, Hartford, Conn. ................0s0008 IBS;9B0000 OSEBONOO0  nccccees 86 Wiesetase «ssieecee eee 
V ictory Sit, TORR RD: 6-5 <.5.<.0:6:056:0s'nv'cnsccwces 428,364 4,528,000 11,880,000 3,196,400 553,211 191,600 
Western States, San Francisco, Calif.............. 4,850,000 34,500,000 107,600,000 19,924,098 12,950,000 1,600,000 
Western and Southern, Cincinnati, O.............. 19,228,823 38,000,000 438,000,000 46,808,152 56,170,000 7,500,000 
698,000,000 
*Includes surplus. a Ordinary. 5 Industrial, ¢ Group. 
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MISSOURI STATE LIFE 





Controlling Interest in Stock Bought 
by Rogers Caldwell 





OFFICIAL STAFF UNCHANGED 





President Singleton Continues in Office 
and But One Change Will Be Made 
in Board of Directors 
St. Lovts, Mo., January 16.—Marvin E. 
Singleton, president of the Missouri State Life 
Insurance Company of St. Louis, in a state- 
ment made Wednesday, announced a contract 
has been signed for the sale of a controlling 
interest in the company’s stock to Rogers Cald- 
well, president of Caldwell & Company, an 
investment banking firm of Nashville, Tenn. 
The sale will not affect the identity of the 
company nor the personnel of its official staff, 
Mr. Singleton remaining as president. It is 
understood that President Singleton and o-her 
members of his family, including two sons 
who are officers of the company, own about 
%,000 shares of the stock, and that another 
large block of stock, 64,540 shares, is owned 
by W. Frank Carter, Ch. A. Lemp, R. McKit- 
trick Jones, J. Sheppard Smith, D. D. Walker, 
Ir, Harry F. Knight, Virgil Rule, F. O. 
Watts and E. D. Mims, and that there are 
numerous other persons who own small blocks. 
The par value of the stock is $10 per share 
and the amount of the company’s capital is 
¢2.000,000. It is reported that the shares owned 
by the members of the Singleton family were 
purchased at prices ranging from $20 to $40 
per share. Under the terms of the contract a 
large sum of money will be paid by Mr. Cald- 
well on February 1, on which date the stock 
will be delivered to the Bankers Trust Com- 
pany or the Guaranty Trust Company of New 
York, to be held in trust until the payments 
covering a period of three years have been 

completed. 

The Missouri State Life has $587,009.co9 
of insurance in force, with approximately $62.- 
000,000 of assets: its income in 1925 was about 
$21,000,000, and its new paid-for business, in- 
cluding group insurance, in 1925, was about 
$137,000,000. Its health and accident depart- 
ment had a premium income last year of ap- 
proximately $600,000. The company has some 
5000 agents and operates in 42 States. When 
Mr. Singleton became president of the company 
in 1919 it had $19,000,000 of assets and $170,- 
000,000 of insurance in force. 

In the contract with Mr. Caldwell it is pro- 
vided that Mr. Singleton will continue as presi- 
dent of the company for at least three years, 
and until the deal has been finally consum- 
mated, there will be no change in the admin- 
istration of the company. Mr. Caldwell has 
the option of paying the entire balance due 
on the stock on February 1 or February 15 
or on any in‘erest date. 

President Singleton states that at the annual 
‘lections, scheduled for January 109, all the 
Present directors and officers with the excep- 
tion of one director will be re-elected. 
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NEW LIFE COMPANY 


National Republic Life of Chicago to Start 
Writing Shortly 


The organization of the National Republic 
Life of Chicago has been completed and the 
company will be ready to apply for a license 
in from two to three weeks’ time. It will start 
with a capital of $100,000, which it intends 
to increase to $500,c00 by four stock issues 
of $100,000 each. Its starting surplus is $60,- 
000, which amount will be brought up to $300,- 
after the company is licensed. 

The officers of the company are E. H. 
McConkey, president; A. A. McKinley, vice 
president; Guy Guernsey, secretary; W. J. 
Newman, treasurer, and Samuel Shaw Parks 
general counsel. Mr. McConkey was the first 
president of the Chicago National Life, was 
formerly general agent of the International 
Life of St. Louis and other companies and 
is a man of wide experience. 

A. A. McKinley is secretary-treasurer of 
the Marquette National Fire, vice-president 
of the Pittsburgh Fire and president of the 
West-Mar Company. 
ber of the Chicago city council, and is vice- 
president of Kent College of Law in Chicago, 
while W. J. Newman is president of the W. J. 
Newman Company. 

The offices of the 


Mr. Guernsey is a mem- 


company are in the 
Roanoke building, 11 South LaSalle street, 


Chicago. 


Eighteenth Annual Convention Home Life 
General Agency Association 

The eighteenth annual convention of the 
General Agency Association of the Home Life 
Insurance Company of New York will take 
place at the Hotel Pennsylvania, New York 
city, January 20 and 21. 

In all probability it will far surpass any 
convention of the past, as the year 1025 has 
been an outstanding success in the history of 
the company. Not only was there a gain of 
24 per cent in the volume of paid-for business 
as contrasted with that of 1924, but the gain 
of insurance in force for the year 1925 was 
about 58 per cent greater than the gain of in- 
surance in force for the year 1024. 


Mutual Life 


At the meeting of the policyholders held on 
January 12, 1926, Philip H. Gadsden was 
elected a director of the Fidelity Mutual Life 
Insurance Company, Philadelphia. 

Mr. Gadsden is well known in Philadelphia 
business circles as vice-president of the United 
Gas Improvement Company, which office he has 
held since Iro19. 


New Director for Fidelity 


Great Republic Life Declares Dividend 

Los ANGELES, CAt., Jan. 16.—The directors 
of the Great Republic Life declared an initial 
semi-annual dividend of three per cent, pay- 
able February 9, to stockholders 
December 31, 1925. 
year with approximately thirty-one millions 


of record 
The company closed the 


of life insurance in force. 


J. M. HOLCOMBE DEAD 





Phoenix Mutual’s Chairman Had Been 
in Poor Health 





WAS PROMINENT HARTFORD CITIZEN 





Gave Up Presidency About One Year Ago 
—Connected With Company Since 1874 
John Marshall Holcombe, chairman of the 

board of the Phoenix Mutual Life, died at his 

home in Hartford last Friday, of old age and 
general infirmity. He was with the Phoenix 

Mutual for fifty-two years, retiring from the 

presidency two years ago. 

Mr. Holcombe graduated from Yale in 1869 
and took to the study of law, which he gave 
up to join the actuarial department of the Con- 
necticut Mutual Life, and in 1871 became act- 
uary of the Connecticut Insurance Department. 
Three years later he was made assistant secre- 
tary of the Phoenix Mutual, becoming secre- 
tary in 1875, vice-president in 1880, president 
in 1904 and chairman of the board in 1924. 

Besides his position in the insurance world, 
Mr. Holcombe was a member of the Hartford 
City Council for several years, being president 
of both branches, a director of the National 
Surety of New York and several Hartford 
financial companies. He was also a fellow of 
the Actuarial Society of America, held honor- 
ary degrees of master of arts from Yale and 
doctor of laws from Trinity College, Hart- 
ford, and helped start an insurance course at 
Yale, at which he lectured for a time. 

Mr. Holcombe leaves a daughter, Emily 
Marguerite, and two sons, Harold Goodwin 
Holcombe, of H. G. Holcombe, Inc., and John 
Marshall Holcombe, Jr., manager of the Life 
Insurance Sales Research Bureau. 

The Association of Life Insurance Presidents 
appointed the following committee to attend 
the funeral of John M. Holcomhe, Sr., late 
chairman of the Board of the Phoenix Mutual 
Life Insurance Co., at Hartford, on Monday 


afternoon: Walton L. Crocker, president, John 


Hancock, Mutual Life Insurance Company, 
Boston, Mass., chairman; James V. Barry, 
fourth vice-president, Metropolitan Life In- 


surance Company, New York; M. B. Brainard, 
president, A*tna Life Insurance Company, Hart- 
ford, Conn.; Robert W. Huntington, president, 
Connecticut General Life Insurance Company, 
Hartford, Conn.; William W. McClench, presi- 
dent, Massachusetts Mutual Life Insurance 
Company, Springfield, Mass.; Burton H. 
Wright, president, State Mutual Life Assur- 
ance Company, Worcester, Mass. 

Ladies of the Maccabees Expect Con- 

tinued Opposition to Merger 

Lanstnc, Micn., January 16.—Expectation 
that another effort will be made by a faction 
in the Ladies of the Maccabees opposed to the 
projected merger with the larger Maccabees 
fraternal benefit society to obtain an injunc- 
tion to prevent such a consolidation, is now 
expressed following the action !tast week in 
expressed following action last week. 
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INSURANCE MEN 
Can You 


Take A Territory 
And Develop it? 


lf So,-- 

We Are Willing 
To Pay You For 
Your Services 
We Will Give You 
A 
Super-Generous 
Contract 
With Real First 
Year Commissions 
Renewals non- 
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Insurance in Force Dec. 31, 1925 - $67, 72 furanece 
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Insurance Co. 


ANILIS, IND. 








Y HIAL STATEMENT 
, Engember 31, 1925 


LIABILITIES 


$8,62}peposited with State Insurance Dept. 
for protection of all policyholders $7,052,003.00 


Reserve to protect policyholders in 


case of excess Mortality Claims’ - 150,000.00 
ll other Liabilities - - - - 750,402.47 
URPLUS TO POLICYHOLDERS~ .- 670,932.53 


















$8,623,338.00 
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67,47, farance Gain in 1925 - - - - - $7,406,536.00 
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ARE YOU 
INTERESTED? 


This 
Super-Generous 
Contract 
Is Only Offered 
To Big Men 


We Have 
Good 
Territory 
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For The 


Right Person 
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GENERAL AGENCY RESULTS IN 1925 


Additional Reports from Agents Show 
Generally Good Progress 


In recent issues of THE SPECTATOR have been 
presented the records of many general agencies 
of life insurance companies, showing the new 
paid-for life insurance written by them in 1925, 
and generally in the four preceding years. Most 
of these records show handsome increases for 
1925. Below will be found reports from addi- 
tional agencies, supplementing those in the pre- 
ceding issues of THE SPECTATOR. 

Cc. A. Butler, Montreal (Great West Life, 
Winnipeg)—1925 paid-for business $12,068,- 
000; written, $14,854,723; 1024, $14,074,068; 
1923, $14,351,577; 1922, $14,549,123; 1921, $15,- 
585,509. 

Charles A. Smith, Hammond, Ind. (North- 
western Mutual Life, Milwaukee)—(Figures 
for Lake County are presented because of 
change in district agency)—1925, $734,000, 
1024, $607,000; 1923, $634,000; 1922, $415,000; 
1021, $598,950. 

H. C. Nolting, Jacksonville, Fla. (Equitable 
Life, New York)—1925, $12,496,000; 1924, $6,- 
515,000; 1923, $5,637,000; (another manager), 
1922, $4,235,000: 1921, $3,950,000. 

M. C. Mobley, Shady Dale, Ga. (Franklin 
Life, Springfield, Ill.) —(Figures are paid per- 
sonal production, but in 1925 Mr. Mobley spent 
6 months in the field)—1925, $344,430: 1924, 
$505,500; 1923, $479,380; 1922, $367,050; 1921, 
$447,000. 

W. P. Averett, Lexington, Ky. (Mutual Ben- 
efit Life, Newark)—1925, $1,582,500; 1924, $2,- 
002,680; 1023, $1,704,000; 1922, $1,622,320. 

E. J. Schellentrager, Pittsburgh (Reliance 
Life, Pittsburgh)—1925, $2,821,562. 

P. F. Huff, New York (Travelers, Hartford) 
—1925, exclusive of group insurance, $12,383,- 
o8o. 

E. J. Cleary, Chicago (Reliance Life, Pitts- 
burgh)—1925, $1,113,675. 

H. T. Adams, Atlanta, Ga. (Equitable Life, 
New York)—1925, $6,005,870. 

Moore & Summers, Boston (New England 
Mutual Life, Boston)—1925, $10,224,120. 

A. A. Drew, Chicago, Ill (Mutual Benefit 
Life, Newark)—1925, $15,118,732. 

J. Elliott Hall, New York (Penn Mutual 
Life, Philadelphia)—1925, $20,143,549. 

A. A. Harris, New York (Equitable Life, 
New York)—10925, $11,473,790. 

Johnston & Monser, Buffalo, New York 
(Mutual Benefit Life, Newark)—1925, $16,- 
335,222. 

C. C. Norton, Spokane, Wash. (New York 
Life)—1925, $5,200,003; 1024, $4,279,192; 1923, 
$3,530,837: 1922, $3,251,114: 1921, $3,820,034. 

H. S. Griswold, Hartford, Conn. (North- 
western Mutual Life, Milwaukee)—1925, $3.- 
067,600; 1924, $3,701,600; 1923, $3,461,678; 
1922, $3,207,500; 1921, $3,056,270. 

J. T. Haviland, New York (Equitable Life, 
New York)—1925, $11,876,322. 

E. A. Woods Company, Pittsburgh, Pa. 
(Equitable Life, New York)—1925, $61,868,- 
£40; 1924, $48,355,142; 1923, $41,935,651; 1922, 
$36,049,904; 1921, $31,454,837. 


vr 


Stumes & Loeb, Chicago, Ill. (Penn Mutual 
Life, Philadelphia)—1925, $w,539,250. 

C. J. McCary & Co., Chicago, Ill. (Penn 
Mutual Life, Philadelphia)—1925, $6,463,117. 

M. R. Miller, Rochester, N. Y. (Penn Mu- 
tual Life, Philadelphia)—1925, $6,201,115. 

J. E. Murray, Cleveland, Ohio (Penn Mutual 
Life, Philadelphia)—1925, $5,816,150. 

Charles J. Iredell, Cincinnati, Ohio (Penn 
Mutual Life, Philadelphia)—1925, $4,434,013. 

John C. McNamara, New York (Guardian 
Life, New York)—1925, $13,005,500. 

Louis Reichert, New York (Travelers, 
Hartford)—1925, $10,424,000. 

Rooney & Vermilye, New York (Penn 
Mutual Life, Philadelphia)—1925, $4,128,551. 

McWilliam & Hyde, New York (Penn Mu- 
tual Life, Philadelphia)—1925, $4,109,055. 

Paul H. Kremer, Milwaukee, Wis. (Penn 
Mutual Life, Philadelphia)—1925, $3,568,467. 

George D. Dixon, Little Rock, Ark. (Mutual 
Life, New York)—1925, $4,377,000; 1924, $3,- 
776,000; 10923, $4,237,000; 1922, $3,756,000: 
1921, $3,600,000. 

A. E. Rumsey, Waterloo, Ta. (Penn Mutual 
Life, Philadelphia )—1025, $3,282,384. 

Bourne & Durham, Philadelphia, Pa. (Penn 
Mutual Life, Philadelphia)—1o025, $3,212,046. 

E. Regenstein, Cincinnati. Ohio (Inter- 
Southern Life, Louisville)—1925, $1,200,000; 
1024, $883,200; 1923, $808,500; 1022, $861,000; 
1921, $852,000. 

J. Walker Godwin, Minneapolis (Penn 
Mutual Life, Philadelphia)—1925. $3,050,010. 

Thos. B. Sweeney, Wheeling, W. Va. (Equi- 
table Life, New York)—(Regular, without 
group), 1925, $13,451,800: 1024, $12,024,200; 
1923, $10,911,331; 1922, $0,806,862: 1021 (in- 
cluding group), $12,503,380. 

Clarence C. Miller, Boston, Mass. (Penn 
Mutual Life, Philadelphia)—1025, $3,032,447. 

George R. Stiles, San Francisco, Cal. (Mu- 
tual Benefit Life, Newark)—1925, $5,683,837; 
1924, $4,830,782: 1923, $3,815,000: 1922, $3,- 
210,601: 1921, $2,863,500. 

Baker, Moore & Drake, Los Angeles, Cal. 
(Pacific Mutual Life, Los Angeles)—1925, $4,- 
350,000;; 1924, $3,500,000: 1923. $4,150,000; 
1922, $4,750,000; 1921, $3,150,000. 

John Newton Russell, Los Angeles, Cal. 
(Pacific Mutual Life, Los Angeles)—r1925, 
$25,304,570: 1924, $23,496.205: 1923, $26,725,- 
350; 1922, $21,786,230; 1921, $16,686,086. 

Mecklem & Parker, Portland, Ore. (New 
England Mutual Life, Boston)—1925, $2,120,- 
426: 1924, $1,932,800: 1923, $1,503,212: 1922, 
$1,055,021; 1921, $1,183,685. 

J. A. Darby, Atlanta, Ga. (Reliance Life, 
Pittsburgh )—1925, $2,000,000: 1924, $1,802,000: 
1923, $1,383,000: 1922, $1,054,000. 

L. A. Cerf, New York (Mutual Benefit Life, 
Newark)—1925, $31,100,668: 1924, $20,631.- 
151. 


New Agency Manager of Southland Life 

AustTIN, TEx., January 16.—Col. W. E. Tal- 
bot has become agency manager for the South- 
land Life Insurance Company, of Dallas, suc- 
ceeding J. Howard Oden, who has for several 
years been superintendent of agents. 


24 
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BANG! 


New Territory— 
New Opportunities 





Have just opened Pennsylvania 
and California and have a number 
of very desirable openings for good 
men. Special Agents and District 
Managers can make fine connec- 
tions. Also some good positions 
open in Michigan, Indiana, Illi- 
nois, Kansas and Missouri. 


Address communications . direct 
to Home Office, South Bend, Ind. 


Income Guaranty Company 


(STOCK COMPANY) 











Business of 1925 
(Concluded from page 19) 
050,351 (including $442,000 group insurance); 
insurance in force December 31, 10925, $20,063,- 
467, 1924, $27,688,493. 

West Coast Life, San Francisco.—New busi- 
ness paid for in 1925, $24,692,600, in 1924, $24,- 
152,000; insurance in force December 31, 1925, 
$88,500,000, 1924, $77,058,000. 

Cedar Rapids Life, Cedar Rapids, Ia.—New 
business paid for in 1925, $3,136,185. inscrance 
in force December 31, 1925, $17,590,610. 

Indianapolis Life, Indianapolis——Insurance 
in force December 31, 1925, $55,000,000, in 
1024, $46,628,000. 

Kansas Life, Topeka.—New business paid 
for in 1925, $6,634,753: insurance in force 
December 31, 1925, $18,052,560. 

Lincoln Liberty Life, Lincoln, Nebr.—New 
paid-for business in 1925, $5,500,000; insurance 
in force December 31, 1925, $14,130,000. 

Seaboard Life, Houston, Tex.—New business 
paid for in 1925, $1,300,840; insurance in force 
December 31, 1925, $1,300,840. 


National Life Association Makes Fine 
Progress 

The insurance in force of the National Life 
Association, of Des Moines, Ia., last year in- 
creased nearly $7,000,000, having advanced to 
the sum of $91,535,000. This increase is over 
50 per cent larger than the increase made in 
1924. The total business written by the Asso- 
ciation last year was well over $20,000,000, 
and that issued amounted to $18,800,000. The 
surplus increased in 1925 by more than $400,- 
000, and now amounts to over $2,675,000, the 
sum of $2,833,400 being deposited with the 
Towa Insurance Department and this amount 
representing more than four times the reserve 
required by law. The losses paid in 1925 ex- 
ceeded $640,000 and since organization have 
amounted to $6,366,079. The Association has 
made a record of steady progress since its 
organization in 1899. 
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BECOMES VICE-PRESIDENT OF 
ROOSEVELT LIFE 
George W. Guth Joins St. Paul Company 
— V. L. Tickner to Florida 

Following the resignation of V. L. Tickner 
as vice-president and agency manager of the 
Roosevelt Life Insurance Company, of St. 
Paul, George W. Guth has been appointed to 
the position. Mr. Guth has already assumed 
his new duties. Mr. Tickner becomes agency 
manager of the United American Life, of Jack- 
sonville, Fla. 

Mr. Guth was formerly connected with the 
Iowa Insurance Department. He was later 
identified with the organization of the Hawk- 
eye Life Insurance Company, of Des Moines. 


Handsome Gains Made by Reserve Loan 
Life 

In its preliminary statement for the year 
ending December 31, 19025, the Reserve Loan 
Life Insurance Company, of Indianapolis, pre- 
sents data indicating that handsome gains were 
made by the company duriug the past year. 
For example, it closed the vear with $67,472,- 
792 of insurance in force, this representing an 
increase of $7,406,536. Its assets and surplus 
to policyholders likewise increased consider- 
ably, the gain in assets having been over $8o0,- 
000, while the surplus to policyholders increased 
nearly $80,000. The gross assets now aggre- 
gate $8,623,338, and after providing for all 
liabilities there remains a surplus to policy- 
holders of $670,933. Among the liabilities are 
listed the sum of $7,052,003 of securities de- 
posited with State insurance departments for 
the protection of all policvholders; a reserve 
of $150,000 to protect policyholders in case of 
excess mortality claims, and $750,402 to pro- 
vide for all other liabilities. 

The Reserve Loan Life has been progres- 
sively managed and shows excellent and steady 
gains in insurance in force, assets, reserves 
and surplus from year to year. It is popular 
with both agents and the insured, and its 
methods are liberal both as to policy contracts 
and as to its treatment of agents, whom it 
affords helpful co-operation. The officers of 
this well managed company are: President, 
Chalmers Brown; vice-president and treasurer, 
W. R. Zulich; vice-president, E. A. Bellis; 
secretary, G. L. Stayman; assistant secretary 
and general counsel, G. A, Deitch: consulting 
actuary, H. W. Buttolph. 


Paul F. Clark and Earl Manning Sever 
Partnership 

By mutual agreement Paul F. Clark, Earl 
G. Fanning and A. Stanford Wright, who have 
been operating the Paul F. Clark Agency of the 
John Hancock Mutual Life Insurance Company 
for Eastern Massachusetts, have made a change 
in their partnership arrangements whereby Mr. 
Manning withdraws from the agency. 

Mr. Manning has been appointed a gen- 
eral agent by the John Hancock Mutual Life 
Insurance Company for Eastern Massachusetts 
and will operate in an individual capacity. 


PRUDENTIAL’S INCREASE MORE THAN 
BILLION 
Company’s Fiftieth Anniversary Year 
Brings Enormous Business 

An increase of more than $1,200,000,000 in 
the amount of insurance in force was made 
during the year 1925 by the Prudential Insur- 
ance Company of America, according to an 
announcement made from that organization’s 
home offices. 

The total insurance in force, these figures 
disclose, at the end of 1925 was $9,361,100,000, 
representing a gain over the 1924 tabulation 
of $1,211,400,000. The industrial insurance 
(that on which weekly premiums are paid and 
which is issued in amounts of less than $500) 
totaled $4,988,600,000. The ordinary insurance 
(that on which annual, semi-annual or quar- 
terly premiums are paid and which is issued 
in amounts greater than $500) amounted to $4,- 
372,500,000. The gain in these respective 
branches of protection was $482,100,000 for in- 
dustrial and $7209,300,000 for ordinary. The 
figures for the industrial business are closely 
approximated, official figures not yet ready. 

Representatives of the Prudential chose the 
fiftieth year of the company’s activities in 
which to establish this impressive record. 


Inter-Southern Stockholders Met 
Yesterday 

LovutsviLLE, Ky., January 19.—Stockholders 
of the Inter-Southern Life Insurance Com- 
pany will hold their annual meeting Wednes- 
day afternoon at the home offices of the com- 
pany here. Commissioner S. M. Saufley is in 
town and will attend the meeting. His avowed 
purpose is to learn how far the officers of 
the company had gone to meet the recom- 
mendations of the Commissioners of Ohio, 
Tennessee, Indiana, Florida and Kentucky, as 
made in a joint meeting early last October. 
The most important of these was that adjust- 
ment be made of the impairment of capital as 
shown by the Ernest & Ernst report so that 
the company may continue in business with 
an adequate surplus to policyholders. 


No Change in Corporation Income Tax as 
Applied to Life Companies 

Wasuincton, D. C., January 18—No 
changes will be made in those provisions of 
the revenue law dealing with the corporation 
income taxes as applied to life companies, it 
has been announced by the Senate finance com- 
mittee, which now is considering the measure 
as a result of a flood of telegrams and letters 
received from the industry when it became 
known that the committee was considering a 
change in the corporation taxes. 

The committee announced that corporation 
taxes will be increased to 13 per cent for the 
current year and 13% per cent for 1927, under 
the terms of an amendment which it will in- 
sert in the bill, but that this action, which is 
to be accompanied by a repeal of the capital 
stock tax, will not affect life companies, which 
will remain subject to the present 1214 per 
cent tax. 


25 


TRAVELERS INCREASES CAPITAL 
Total Proposed Will Be $15,000,000—to 
Be Voted On February 19 
At a meeting of the board of directors of the 
Travelers Insurance Company early this week, 
it was voted to increase the capital stock of 
the company from $12,000,000 to $15,000,000. 
A meeting of the stockholders has been called 
for February 19 to approve the proposal. The 
stock will be held at par for stockholders of 

record as of January 18. 


George Kuhns Dead 
(Concluded from page 19) 

the poll tax of the college professors, and 
made himself so generally useful and trust- 
worthy that before he left school he was secre- 
tary to the president. Sickness terminated his 
college career in 1883, a year before he would 
have been graduated. 

He took a position as agent for the Wash- 
ington Life of New York, later switching 
to the Mutual Life of New York. It is re- 
corded that he afterward had a hand in the 
organization of the Economic Life Insurance 
Company at Clinton, Iowa. It was while he 
was still connected with that company that he 
took a job as a part time salesman for the 
Bankers Life. 

In 1895 he became special agent for the com- 
pany and soon was promoted to field manager. 
His upward climb was not terminated until he 
had been successively second vice-president, 
first vice-president and president of the con- 
cern, in 1916. 

Mr. Kuhns was married May 23, 1887, to 
Miss Etta Gamble of Boone. The union was 
the result of a romance which began at Iowa 
State college, where the young couple met dur- 
ing his struggle for an education. 

He is survived by his widow, a daughter, 
Mrs. Grace Heinz, and two grandchildren, 
Elizabeth Bryce Heinz, 3, and George Kuhns 
Heinz, 1 year old. 

George Kuhns was acknowledged to have 
been one of the outstanding figures of the past 
decade in the field of life insurance. The phe- 
nomenal growth of the Bankers Life Com- 
pany under his leadership stands as proof of 
his aggressive policies, and the increased finan- 
cial stability of the company is evidence of 
the soundness of his principles. He became 
president of the company at a time when it 
was only one of the many struggling young 
organizations of the midwest. 

At his death it ranked as the largest com- 
pany west of the Mississippi river, and as one 
of the four leading companies west of the 
Alleghanies. The Bankers Life was his life 
work and the story of the man necessarily is 
the story of the company. 

Under the administration of the late presi- 
dent, the company’s assets increased from $25,- 
000,000 to $75,000,000; the income from $5,- 
000,000 to $25,000,000 annually; insurance in 
force, from $400,000,000 to $800,000,000. and 
the agency force of 1000 men was expanded to 
more than 5000. Tributes to the memory of 
the deceased came from all sections of the 
United States. 
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Pan-American Service Includes 


Educational Course 

Individual Sales Planning 

Aid in Organization and Business Building 

Unexcelled Policies—Life, Group, Accident and 
Health 


We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmons, Vice-President and General Manager 


Pan-American Life Insurance Co. 
NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 











INCORPORATED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annual- 
ly or quarterly, and 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1924 


NEES ons eh iia ce uiccaGuwonadiaies winsioet $41,521,283 .17 

SONNE oe eee asic Dun es nie wee oieROE 36,164,159 .74 

Cabin ONG Surplus. <<< c<cc0wsicncecvasciesice 5,357,123 .43 

CST led Oe cee rene: 273,540,675 .00 

Payments to Policyholders................00. 3,036,319 .80 
Total Payments to Policyholders siuce 

ROP MANIBANION 3 ois ci seine ewe sine eum $35,784,215 .15 


JOHN G. WALKER, President 














Provident Mutual 


Life Insurance Company of Philadelphia 
Founded 1865 * 





Pennsylvania 


1865 SIXTY YEARS OLD 1926 


Provident agents in their approach have 
the advantage of the national advertising of 
the Company which is striking and original 
and also of a Direct Mail Campaign. 











ee 





YOU may be the fellow we want. 
WE may be the Company you want. 


LOUISIANA STATE LIFE INSURANCE CO, 


HOME OFFICE SHREVEPORT, LA. 
J.C. EVERETT, Mer. J. E. LEEPER, Mgr., 
317 Wilson Bldg. P. O. Box 1077, 
Dallas, Texas Little Rock, Ark. 


Will open new terri- 
tory if justifiable. 








————_. 





Atlantic Life Insurance Company 
RICHMOND, VIRGINIA 
General Agency openings available in: 


West Virginia ’ Kentucky 

Alabama Georgia 

Michigan Texas 
North Carolina 


Assets more than $13,000,000 
HONESTY IS THE BEST POLICY 


5 Q WE WANT AGENTS 
to push our five-point-nine policies. 
Excellent territory. Iowa, Minne= 
sota, Missouri, Nebraska and South 
@ 














Dakota. Liberal contracts for men of 
good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


Address J. J. SHAMBAUGH, President 
Home'Office—Register Tribune Bldg.—Des Moines, Iowa 














THE 


Boston Mutual Life Insurance 
Company 
77 Kilby Street 9“ 7%,Company of the ~~ BOSTON, MASS. 


Minute Man” 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 


A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms,of up-to-date contracts issued, 


CORRESPONDENCE SOLICITED 


Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 








Ghe Oldest Life Insurance Company 
in the West. Desirable territory open 
for live agents. Has an enviable record 
for liberal dealing. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 
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Aa——_@ By Joseph @. Beller of the New York Bar G&G 


FIRE INSURANCE 


Misrepresentation of fact by insured, al- 
though innocently made, is a defense to an 
action on policy. Location of property, as 
stated in “binder of insurance” is a warranty, 
and a breach thereof voids the policy. In- 
surance company’s agent is not required to 
visit the property in order to discover its 
true location. 

Frank Sowers, of Richards & Affeld, argued 
for appellant, and William Otis Badger, Jr., 
presented argument for respondent. Frank C. 
Laughlin filed a brief on behalf of New York 
Board of Fire Underwriters and National 
Board of Fire Underwriters. 

Appeal taken from a judgment of the Appel- 
late Division of the Supreme Court, First De- 
partment, which unanimously affirmed a judg- 
ment in favor of the plaintiff. Judgment 
unanimously reversed and a new trial ordered 
by the Court of Appeals, the opinion of the 
Court being written by Chief Justice Hiscock, 
said opinion being substantially as follows: 


Plaintiff was the owner of a large amount 
of cement which it desired to have insured. 
Through a firm of insurance brokers who be- 
came its agents and representatives it made 
application to another firm of insurance brokers 
who represented defendant and other insurance 
companies for the issuance of insurance origi- 
nally fixed at $55,000, and subsequently in- 
creased to $65,000. Plaintiff's application and 
the insurance now claimed against defendant 
were effected, if at all, by means of a binder 
prepared and submitted by plaintiff's brokers to 
defendant’s brokers. 

Defendant claims that the description in the 
binder of the place where the cement was 
claimed to be located was materially erroneous 
and that this description was in the nature of 
a warranty and its correctness a condition pre- 
cedent to any validity of the insurance. It 
also claims that when some question arose in 
connection with the proposed binder about the 
situation of the cement plaintiff through its 
agent made a representation which was inac- 
curate and material and that for this reason 
also the contract of insurance became nugatory. 

The binder which was presented to defen- 
dant’s representatives described the subject of 
the insurance as cement and other building ma- 
terials and “location North 13th Street, Bklyn., 
N/S of Street about 250 feet west of Berry St., 
running about 175 feet on N. 13th and 8o feet 
deep.” “N/S” is conceded to mean the north 
side of 13th Street. If this description is inter- 
preted to mean an area commencing 250 feet 
from Berry Street and with a depth of 80 
feet from the line of North 13th Street by 
which it was bounded it concededly did not 
include by a considerable space the shed in 
which was located the cement and we shall 
consider the interpretation of the description 
later, 

When the binder was first presented to de- 
fendant’s representatives some question arose 
as to the character of the area understood to be 
described and it is claimed by defendant and 
denied by plaintiff that in answer to questions 
by one of defendant’s agents plaintiff's repre- 
sentative who was presenting the binder stated 






UT 


in effect that the cement was “in the open” and 
that this statement was verified a few days 
later when a binder was again presented by 
plaintiffs brokers to defendant’s brokers for 
the purpose of having the insurance increased 
and that defendant’s broker in accepting the 
binder and writing the insurance relied on this 
representation. As a matter of fact the cement 
was not in an open space but was stored in 
one of a series of sheds or buildings which, 
according to some of the evidence, were more 
or less dilapidated and inflammable, thereby in- 
creasing the risks of the insurer. 

There is evidence that at the office of de- 
fendant’s brokers where these binders were 
presented there were no maps of this location 
but that in another office which was brought 
into the consultation there were maps of the 
location specified in the binder and that it was 
because such maps showed that part of the 
area described in the application was occupied 
by a building that enquiries were made which 
led to the representation by plaintiff's agent 
that the cement was in the open and not in 
said building. It is also stated that this par- 
ticular building was of brick and cement and 
therefore from the insurance standpoint much 
different from the wooden one in which the 
cement was actually stored. 

These are the substantial facts upon which 
are presented the defense to plaintiff's claim 
and it is argued in respect of the first propo- 
sition that this incorrect description of the lo- 
cation of the property caused such a breach 
of warranty and failure of a condition prece- 
dent that the complaint should have been dis- 
missed, and in respect of the second proposi- 
tion that the Trial Justice in submitting the 
question of alleged misrepresentation of the 
location of the cement in the open committed 
substantial error by charging in effect that such 
misrepresentation was not a defense unless it 
was intended to be false and fraudulent. 

We think that there is no ambiguity in, or 
doubt concerning the interpretation of, the de- 
scription included in the binder and that when 
the latter described the location in which the 
cement was supposed to be as “about 250 feet 
west of Berry St. running about 175 feet on 
N. 13th and 80 feet deep” it inet. an area 
which commenced, and all of which was 250 
feet from Berry Street and that it cannot be 
interpreted as meaning, as suggested by plain- 
tiff’s counsel, an area of which the middle line 
was 250 feet west of Berry Street. Of course 
we do not overlook the use of the word 
“about” in connection with the course of 250 
feet. The effect of this or similar words in a 
description is to be gauged largely by the cir- 
cumstances of the particular case. It would 
cover and excuse a larger variation in a de- 
scription of farm lands for instance than of 
more valuable lands in the city. Most fre- 
quently perhaps its use is to adjust a course of 
a prescribed distance to the location of a 
controlling monument or boundary. We do not 
think nor do we understand it to be claimed 
that it would cover any such discrepancy: in the 
description in the binder as would be necessary 
to adjust the latter to the actual location of 
the cement. But even if we should escape the 
difficulties for plaintiff caused by the statement 
of the distance from Berry Street of the parcel 
described in the binder there would remain 
other difficulties which seem to us insuperable. 
The parcel is described as located ‘fon North 
13th Street” and “running about 175 feet on 

N. 13th and &o fect deep.” This description 
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means a parcel of land 80 feet deep from the 
boundary of North 13th Street, there being no 
qualifying word “about” and this depth, as we 
understand the description, would not come 
within a considerable distance of the place 
where was actually located the cement. Neither 
do we overlook the claim made in behalf of 
plaintiff that an inconsistent line of description 
may be dropped out and disregarded where 
there is a complete description of a parcel of 
land without it. That rule is not applicable 
here. The description in the binder of the 
parcel as being 250 feet west of Berry Street 
is quite essential to the location and complete 
description of the premises intended to be bound 
by it. 

The provisions of the New York Standard 
Fire Insurance Policy of which we may take 
judicial notice provide that the insurer insures 
against damage by fire to the property de- 
scribed in the policy “while located and con- 
tained as described herein * * but not else- 
where.” The description is a warranty the 
truth of which is a condition precedent to any 
liability on the part of the insurer. 

Bryce v. Lorillard Fire Ins. Co., 55 N. Y. 
240; 

Bahr v. Nat, Fire Ins. Co., 80 Hun, 300. 


London Assurance Corp. v. Thompson, 170 
N. Y. 94. 

Thus it appears to us, subject to the con- 
sideration hereafter of certain claims made by 
plaintiff, that in the misdescription of the loca- 
tion of the insured property inserted by it in 
the binder proffered to defendant’s representa- 
tives, the plaintiff was guilty of a breach of 
warranty which prevents it from recovering. 

Likewise, defendant’s objection was welf 
made to that part of the charge which in effect 
instructed the jury that plaintiff's alleged mis- 
representation that the cement was located “im 
the open” when as a matter of fact it was 
stored in a shed would not be a defense to 
this action unless such misrepresentation was 
knowingly and intentionally made. Independent 
of the fact that the policy contained an express 
provision that it should be “void if the insured 
has concealed or misrepresented any material 
fact or circumstances concerning this insurance 
or the subject thereof” the Trial Justice con- 
fused the general rules applicable to a plaintiff 
seeking to recover damages at law for fraudu- 
lent misrepresentation with those applicable to 
the defendant who sets’ up the defense, to an 
action to hold him liable on a contract that 
such contract was procured my material mis- 
representations. In the former case it is true 
as stated by the Justice that the plaintiff must 
establish that the alleged misrepresentations 
were not only false but were known to be so 
by those making them and that they: were made 
for purposes of deceit. 

Reno v. Bull, 226 N. Y. 546. 


That, however, is not the rule in the second 
class of cases referred to. The defense there 
set up is in its nature an equitable one and a 
party who is defending is entitled to succeed 
under the same rule that would be applicable if 
he were seeking as plaintiff to procure a re- 
cission of a contract by reason of false repre- 
sentations. In either case all that is necessary 
to be shown is that the contract being invoked 
against him was induced by representations 
which were false and material and upon which 
reliance was placed in executing the contract. 
Ve know of no difference between actions on 
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Prominent Agents and Brokers 


Actuarial 


Actuarial 




















LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 
Fidelity Phenix Fire United States Fire National Fire of 
of New York of New York Hartford 
Automobile of Hart- ag yo ee of New Amsterdam 


ew Yor! Casualty Co. 
Standard of New State of Penn. ity Company 





COPELAND and COTHRAN 


~ CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 























York Stayvesant of New of America 
Notional Union of — York 
Pittsburgh BROKERS’ LINES SOLICITED 
—_. 
Actuarial 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 

















Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 





Conservation Specialists 





The Otis Hann Company, Inc. 
‘‘Life Insurancé Service”’ 
10 So. La Salle St. Chicago, III. 


References Covering Past 23 Years 


L. A. GLOVER & CO. | 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 


























MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 





JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 

Cable Address: Gertract, New York 

165 BROADWAY NEW YORK CITY 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 























Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 
Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 

Reorganization. 


75 Fulton Street New York 





E. L. MARSHALL 


CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


Adjuster 





























DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 





T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 





SANBORN & SLOAN, Ltd. 


AUTOMOBILE INSURANCE 
ADJUSTERS 


Auywhere in Province of Ontario, Canada 
401 ROYAL BANK BLDG., TORONTO, ONT. 























Statisticians 











A. SIGTENHORST, F.A.LA. 
[CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 











HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK F. HAIGHT, President 
INDIANAPOLIS 
OMAHA DENVER DES MOINES 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 




















ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


jINDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSSE 








Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
relieve. you of the pressure of annual statement 
filing. © ea ae a se 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers{isdesirable. 


Phone: JOHN 1090 


50 John St. New York City 
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fire insurance policies and life insurance policies 
in this respect. 

Armour v. Transatlantic Ins. Co., 90 N. Y. 
450; + ares 
Leary v. Geller, 224 N. Y. 56; 

Dye Works v. Travelers Ins. Co., 234 N. Y. 
441 ; a ~ oO *) 
Sparer v. Travelers Ins. Co., 185 A. D. 861 
and cases there cited. 

It seems to be urged in reply to the defense 
predicated upon misdescription of the location 
of the insured property and misrepresentation 
of its location in an open yard rather than in 
a shed that defendant had maps of this neigh- 
borhood and that by use of such maps coupled 
with personal investigation it might have dis- 
covered the true location of the insured pro- 
perty and that because it might have done this 
and did not do it plaintiff is relieved of any 
unfavorable consequences of what was erron- 
eously placed in its binder and inaccurately 
stated by its agent. The underlying thought in 
this argument seems to be that there is no 
reason for a rule charging an applicant for 
insurance with the ordinary consequences of 
misrepresentation if the insurer has the means 
of ascertaining that such misrepresentation has 
been made. 

In the first place it appears that some one 
of defendant’s agents did make an examination 
of insurance maps in connection with the binder 
proposed by plaintiff, but, of course, such ex- 
amination did not disclose that the description 
of location given in the binder was incorrect 
and that it was in an attempt to discover, as 
alleged, more about the actual location of the 
cement that the misrepresentation was made 
that it was in the open vard. But aside from 
this answer we know of no novel or exceptional 
rule which covers the subject of misrepresen- 
tation in the case of insurance policies and so 
far as we are aware it has never been held by 
any authority of substantial weight that a 
person making a material misrepresentation in 
an application for insurance will be relieved 
from the consequences thereof if he can show 
that the other party by the exercise of sufficient 
diligence and pains might have discovered the 
falsity of the representation. Undoubtedly 
many cases can be found where it has been 
held that a party who knew or was chargeable 
with knowledge of the facts would not be 
allowed to defend against his contract on the 


ground that he had been misled by a misrepre- - 


sentation of facts so within his knowledge. 
Such is the effect of the case of O’Rourke v. 
Hancock Mut. Life Ins. Co. (23 R. I. 457 
relied on by plaintiff. But the general rule 
applicable to this case that an applicant for 
insurance cannot be relieved from a misrepre- 
sentation on the ground that the insurer might 
have discovered its falsity is sufficiently stated 
in Sanders v. Cooper (115 N. Y. 270). 

For all of these reasons the judgments 
should be reversed and a new trial granted 
with costs to abide event. 

American Surety Co., Plaintiff-Respondent 
vs. Patriotic Assurance Company, Ltd., De- 
fendant-A ppellant. (Court of Appeals of New 
York) January, 1026. 


Western Union Life Increased Business by 
20 Per Cent in 1925 


Ralph K. Hubbard, vice-president and man- 
ager of the Eastern division of the Western 
Union Life Insurance Company, Spokane, who 
has just returned from: the home office to his 
desk in New York city. states that the com- 
pany increased its business in force during the 
Past year by 20 per cent and that its issued 
business for the year is an increase of 83 per 
cent over the previous year’s production. 





IMPORTANCE OF PUBLIC RELATIONS 
Harry C. Brearley Finds Insurance Com- 
panies Waking Up to Needs 
Under date of January 13, Harry C. 
Brearley, president of Brearley Service Organ- 
ization, addressed the Baltimore Advertising 
Club on the subject of public relations. His 
reference to insurance companies in this ad- 
dress is particularly interesting in view of his 

knowledge of the subject: 


Another case in point is furnished by the 
insurance business which affects the personal 
welfare of almost every individual in the land. 
A generation ago there was an explosion in the 
life insurance section of this vast institution. 
It was due to causes very similar to those that 
had effected the railroads. Masterful figures 
had acquired control of some of the larger 
companies and had proceeded on the familiar 
“private business” theory with little regard to 
the best interests of millions of policyholders. 
An idea of the dangerous practices which had 
resulted leaked out to the public and the pub- 

blew up 

Two other great branches of the business, 
fire insurance and casualty and surety insur- 
ance, are now showing some signs of recog- 
nizing the importance of public relations. The 
National Board of Fire Underwriters inaugu- 
rated a committee on public relations less than 
a decade ago, while the National Bureau of 
Casualty and Surety Underwriters is still strug- 
eling with the problem. 

In both these fields, with their hundreds of 
companies, their hundreds of thousands of 
agents, their millions of policyholders and their 
billions of dollars of coverage, the lack of pub- 
lic understanding is a constant source of diffi- 
culty. Every year, State legislatures give birth 
to hostile insurance measures, running all the 
way from hundreds to thousands in number. 
Most of them are conceived in comple’e igno- 
rance of a highly technical subject and are of 
a nature to interfere with the welfare of the 
public, which their proponents claim to serve. 

After decades of this harassmen‘, the insur- 
ance companies are coming to realize that legis- 
lative hostility is made possible by a feeling 
of suspicion on the part of an uninformed pub- 
lic, which, in turn, is due to the fact that the 
companies generally have overlooked the need 
for explaining their operation to the public. 


Unemployment Bill Introduced 

ALBANY, January 20.—Assemblyman Louis 
A. Cuvillier has introduced a bill amending 
section 70 and adding new section 101-E, in- 
surance law, authorizing group unemployment 
insurance for not less than fifty employees 
after continuous service of not less than one 
year. A similar measure appeared in the 1924 
legislative session. 

A bill has been introduced by Assemblyman 
Louis A. Cuvillier to establish a system of 
compulsory insurance to furnish benefits for 
employees in case of old age, unemployment, 
debt, sickness and accident, not covered by 
workmen’s compensation, and for dependents, 
and to furnish maternity benefits, and creating 
a health insurance commission. It appropriates 
$200,000. A similar measure was introduced in 
1922 in the Senate. 

Assemblyman Burton D. Esmond has intro- 
duced a bill amending subdivision 1, section 
282-B, highway law, to require motor vehicle 
owners to file with the State Motor Vehicle 
Commissioner an indemnity bond or insurance 
policy in the sum of $1,000 
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THE ACCIDENT INSURANCE MANUAL 


Early Issuance of 1926 Edition Enhances 
Value to Fieldmen 


The thirty-second edition of The Accident 
Insurance Manual has been recently issued by 
The Spectator Company. The publication of 
this handy vest-pocket accident and health in- 
surance solicitors hand book at a date so early 
in the year enables the men on the firing line 
to have available a resumé of the essential fea- 
tures of the revised policy forms and rates 
of the leading accident and health insurance 
companies throughout the entire year. The 
publishers have aimed to print an abstract of 
every policy form issued by the numerous com- 
panies in such a manner that the principal fea- 
tures of each policy are summarized with 
clarity and presented in such a form that every 
detail of importance in the various policies 
may be readily ascertained. In addition there 
are given comprehensive tables of premium 
rates of the companies. 


For a third of a century The Accident In- 
surance Manual has been a serviceable hand 
book for insurance field workers, by whom its 
advantages have been highly appreciated, and 
as now compiled, the contents have been found 
most admirably adapted to the purposes for 
which the book was originally devised. The 
contents have been thoroughly revised for the 
current year’s publication and it is believed that 
the Accident Insurance Manual is an indispen- 
sable canvassing document for every successful 
accident and health insurance agent. The con- 
tents of the publication embrace a summary of 
the various companies practices, including the 
age limits, prohibited risks, maximum and 
minimum amounts on both accident and health 
insurance. There is also given in the case of 
each policy, the insuring clause, specific losses 
in accident insurance, the monthly accident in- 
demnity, the double indemnity, benefits from 
monthly illness indemnities, confining illnesses, 
special illnesses and several other pertinent 
features. Rates for each class of policies are 
shown as well. 


A special chapter gives in detail the special 
feature clauses of the leading policies of the 
companies. A separate section presents a copy 
of the non-cancellable clause offered by the 
companies writing this class of coverage, the 
arrangement of which presents a ready com- 
parison between companies. A special table, 
conveniently arranged, summarizes the disabil- 
ity coverages of the contracts of the com- 
panies. 


The book is handsomely bound in imitation 
leather and printed on bible paper. It is of 
such a size as to be readily carried in the vest 
pocket. The price of this valuable publication 
is $4.50 per copy. 


Edmund Strudwick, Jr., vice-president of 
the Atlantic Life Insurance Company, Rich- 
mond, was elected a director of the Industrial 
Bank, of Richmond, at a meeting of the bank’s 
stockholders held a few days ago. 
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Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 









































2 as pe ly Premium plan. 
0. © L. BUILDING Participating and Non-Participating Policies. 
Same Rates for Males and Females. 
Double Indemnity and Monthly Disability Income features for | [= | | 
Males and Females alike. , ADAMS ST. pk 
Standard and Substandard Risk Contracts, i. e. less work for nothing. | Continental | {Chicago T 
a Cammantl > Stock = 
We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., | _ Nat'l. Bk, F |__ Exchange C of 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. " QUINCY ST. - ge 
Old | Fed- Illinois | /8 
THE OLD COLONY LIFE INSURANCE COMPANY cin Hes.| 4] Merchanes |” | * 
of CHICAGO, ILL. JACKSON BOUL, 


B. R. NUESKE, President , [isan 


he Compeny has its Home Office in its own building at 166 W. Jackson Blvd. running through Cachense 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 
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Lincoln National 
Life Jubilee 
Liberalized Policies 


Improved Disability Benefits The Twenty-First Anniversary Jubilee 
New Policy Contracts of The Lincoln National Life will be a 
se notable convention. It will be held 

e 
Increased Dividends ‘“‘In the Heart of the Rockies’? at 
| Rocky Mountain National Park next 





We are making many radical changes 


in order to give September. It will commemorate 
| twenty-one years of record=breaking 
IMPROVED SERVICE to growth and the whole program will 


carry the jubilee spirit. 
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AGENTS and POLICYHOLDERS 
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MUTUAL LIFE INSURANCE CO. € LINCOM National Live insurance vo. 


1 b Ohi “Its Name Indécates Its Character” 
580 East Broad St. Columbus, io icicle sii itis 


C. W. BRANDON, D. E. BALL, 
aici View Peescthiee’y Now More Than $400,000,000 In Force 
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A Bedtime Story for Grown-Ups 


I 

The squirrel family lived in the hollow trunk 
of an old tree. It was a bright, crisp day in 
early au'umn, an ideal day for nutting, when 
Pa Squirrel made up his mind to commence 
laying in his winter hoard of nuts. He had 
quite a family to provide for this year. Be- 
sides himself and his little grey wife, he had 
six little grey children to look after, and he 
knew that eight hungry squirrels could make 
a big hole in a pile of nuts in a very short 
time. So leaving his wife at home to mind 
the children he sallied forth. 

Six days he toiled unceasingly. Nuts were 
not plentiful and others were engaged in the 
same occupation as Pa Squirrel. 

On the seventh day he was working 
towards evening at the edge of the clearing 
when suddenly without the slightest warning 
a great white owl dropped upon him from a 
branch overhead. He hadn’t even time to utter 
more than a half stifled little sob befery: the 
cruel talons had done their fatal work. 

Soon afer this, winter set in in earnest. A 
heavy fall of snow and bitter piercing cold 
gripped the countryside. 

That winter his little grey widow and three 
of the children died of starvation and cold. 
The other three became thieves and vagabonds, 
and eked out a precarious existence on what 
they could steal from their more fortunate 
neighbors. i 


2 
The owl family lived in the hollow trunk of 
an old tree. It was a dull grey day in early 
autumn, an ideal day for hunting, when Pa 
Owl decided to try his luck. His wife and 
family had had little to eat for some days, 


By Hersert P. BICKLEY 


as game was scarce on account of the partial 
failure of the nut crop that year. He left 
Ma Owl at home to take care of the two 
babies and hied himself to his favorite hunting 
ground. He had hardly taken up his station 
on a branch of a big spruce when a big buck 
squirrel came bounding along the ground and 
stopped directly beneath him. He_ simply 
dropped off the branch. It was really almost 
too easy. He stood there devouring the choicest 
bits of his catch and complimenting himself 
on his luck when out of the corner of his left 
eye he caught sight of a flash of reddish 
brown fur. His blood froze in his veins. He 
was paralyzed with fear. For the tiniest frac- 
tion of a second he was unable to move, and 
A des- 


hopeless, agonizing struggle and his 


that tiniest fraction was his undoing. 
perate, 
awe y t, sc 

day’s work was done. 


His whole family perished that winter. 


3 
The red fox family lived in a hole in the 
ground under the hollow trunk of an old tree. 
Pa Fox was out hunting one day and caught 
a fine big owl whom he discovered eating a 
He took his prize 
children made 


squirrel he had just killed. 
home, and Ma Fox and the 
merry. 

A few days later, a burning hunger in his 
vitals, he set out for Farmer Brown’s farm, 
where he had already, this winter, caught and 
run off with three fat chickens. Emboldened 
by his repeated success he was rather care- 
less in his approach, not paying sutticient re- 
gard to the full moon and forgetting the con- 
trast between his dark brown body and the 
white glittering snow. Farmer Brown was not 
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to be caught again. He was a shrewd man 
and he half expec‘ed a visit from Pa Fox this 
night, so he sat up in the barn with his gun. 

Pa Fox’s pelt was tacked to the barn door 
next day, salted and exposed to the sun. 

It is not known exactly what happened to his 
family, but certain it is that from that day to 
this the district has been particularly free from 
foxes. 

4 . 

The Farmer Brown family lived in a farm 
house by a wood in which stood the hollow 
trunk of an old tree. Farmer Brown had lost 
a few chickens this particular winter from the 
raids of a hig fox and determined to get even 
with the robber. It was a bright moonlight 
night. He took his double barrelled shot gun 
from the wall and went to the barn. Muffled 
in his big fur coat, with his felt boots on and 
his fur cap pulled well over his ears, he com- 
manded through the crack of the barn door the 
only approach to the chicken house from the 
nearby bush. He sat there motionless for sev- 
eral hours and at last his patience was re- 
warded. Out of a clump of sugar maples, 
the nearest trees to the farm, crept steadily a 
silent figure, its red-brown fur sharply sil- 
houetted against the silvery sheen of the bright 
new snow bathed in moonlight. 

One shot was enough to accomplish his pur- 
pose. 

On reentering the house he found it was 
long past midnight, so hastily returning his 
gun to its place on the wall, he drank the cup 
of hot cocoa, which his wife had left on the 
back of the range to keep warm for him, and 
went to bed. 

The next day, after skinning his prize and 
tacking the pelt to the barn door, he took down 
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his gun from the wall, where he had hung it 
the night before, in order to clean and oil it. 
He forgot that one barrel was still loaded. 

That Christmas was a sad day at the Brown 
Farm. Farmer Brown had been laid to rest 
in the little village churchyard a few weeks 
before and his sorrowing wife and family had 
returned to their home. 

During the interval between the fatal day 
and Christmas many visitors had called at the 
farm. All the relatives from the nearby vil- 
lages had come with sympathizing friends to 
visit the poor bereaved widow and children. 
Amongst the many friends who called at this 
time one or two are worthy of particular men- 
tion in this story. First and foremost amongst 
these is Mr. Campbell, Farmer Brown’s partic- 
ular friend, and companion on many a hunting 
and fishing trip. He was the local insurance 
agent and he drove home to the farm with 
Mrs. Brown after the funeral. Old Dr. Thomp- 
son also accompanied the Browns home in com- 
pliance with a whispered request from Mr. 
Campbell, Old Dr. Thompson was a J. P. 
and Chief Magistrate for the district. After 
dinner Mr. Campbell and Dr. Thompson and 
Mrs. Brown sat down for a long talk at the 
dining room table, where Mrs. Brown learned 
something she had never known before. Mr. 
Campbell told her. that Farmer Brown had 
taken out a life irisurance policy for a sub- 
stantial amount some few vears before and 
had paid the premiums regularly, and all that 
was required was Mrs. Brown’s signature on 
one or two documents and the attestation of the 
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signature by Dr. Thompson and a check for 
the full amount of the policy would be handed 
to Mrs. Brown. Three days later the local 
bank manager received a visit from Farmer 
Brown’s lawyer, who handed him a check for 
the amount of the mortgage on the Brown 
Farm. At the same time the balance of the 
insurance money was deposited in Mrs. 
Brown’s savings account. 

So although that Christmas was a sad day 
at Brown’s Farm, there was plenty to eat on 
the table, and plenty of fuel to keep the house 
warm and Farmer:Brown was gratefully and 
lovingly remembered by every member of his 
family. They still lived in the same comfort, 
and enjoyed the same protection which he had 
provided for them during his lifetime, and 
which he was able, by means of his life insur- 
ance policy, to extend to them from beyond 
the grave. 

This little story points out that of all the 
animal kingdom, man alone has the power and 
the privilege of protecting those he loves after 
he himself has passed on to the Great Beyond. 


Mutual Life’s New Disability Provisions 

The Mutual 
New York will incorporate 
supplementary disability benefits in new policies 
providing for disability benefits (increasing and 
level) issued on and after February 1, 1926. 

The supplementary benefits are as follows: 


Life Insurance Company of 


provisions for 


(1) Monthly income payments, if any, be- 
ginning at the end of the first completed month 
of total and permanent disability, even if proof 
thereof is delayed. 

(2) Return of any premium due and paid 
after the beginning of total and permanent 
disability. 

(3) Reinstatement without evidence of in- 
surability upon proof (within six months of 
default in premium payment) of total and 
permanent disability at the date of default 
in premium payment; disability income pav- 
ment, if any, and waiver of premiums to be 
the same as if policy had not lapsed. 

In all cases total disability must have been 
continuous up-to-date. 

New rates will apply for the new disability 
protection. The increase is indicated by the 
following comparison: 


PRESENT RATE For INCREASING DISABILITY 
BENEFITS 

Annual premium—age 35. Ordinary life, 

$30.73; twenty-payment life, $41.18: twenty- 


year endowment, $54.60. 


New Rates ror New INCREASING DISABILITY 
BENEFITS 
35. Ordinary life, 


Annual premium—age 


$32.01; twenty-payment life, $42.54; twenty 
year endowment, $54.85. 

The company has not yet decided upon the 
question of incorporating the new provisions in 
existing policies. It believes that it will be 
possible to provide them by indorsement and 


adjustment of rates in various classes. It will 
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announce its position on this question as soon 
as decision is reached. 

Special term indorsemenis issued with perma- 
nent policies providing for disability benefits 
at the new rates (with or without double jn- 
demnity) will include similar benefits. 


REDUCES RATES 


Continental Life of Wilmington Makes 
Announcement at Agency Meeting 


The Continental Life Insurance Company of 
Wilmington, Del., held the annual meeting of 
the advisory committee from the field force at 
the Hotel du Pont for three days recently, 
The advisory committee is composed of repre- 
sentatives who pay for at least $100,000 of an- 
nual paid business during the year. 

At the Tuesday afternoon session, Vice- 
President James A. Fulton announced that a 
marked reduction in rates on all forms of stand- 
ard policies became effective on policies issued 
on and after January 1, 1926. 

The new rates (which are participating) at 
age 35 per $1000 of insurance are shown he- 


low: 

Endowment at age 85... 2.6.2 2..0000.. $22.99 
Endowment Gt ace 65. < .c3s-<c0. <o63. 30.45 
20-year endowment ....).<.000 00 sews 30.45 
20-Veat “CHGOWMIENt 5 a0scseaaaewhanns 45.73 
TS-Vear CUMOWMERt © ...6scoe see cose ee 62.84 
TOsVEar ENCOWMENE Jc.cc0c es cenneeees 08.32 
AO-paymMent: WE: icc 5s.ss.ososacenees 31.75 


The rates on the preferred class whole life 
policy remain unchanged. The rate on_ this 
policy at age 35 is 21.17 per $rooo—minimum 
policy $5000. 

Mr. Fulton also announced anew policy form 
—a twenty-payment special. This contract is 
issued as a twenty-pavment life policy but con- 
tains several attractive options which make it 
perhaps the most flexible life insurance con- 
tract issued to-day. 

At any time after the second vear the in- 
sured may, if he so desires, change the policy, 
wi-hout medical examination, to an endowment 
at age 85 with a reduced premium. Or at the 
end of twenty years when the policy becomes 
paid up for the face amount, he may continue 
the premium payments for the number of 
vears stipulated in the policy (which on the 
average is nine vears) and mature the policy 
as an endowment slightly larger than the face 
amount of the policy. 


A Most Prosperous YEAR 
President Philip Burnet in his address fe- 
ported that the year just closed was the most 


prosperous in the company’s history. He said 
in part: 
It is most gratifying to be able to report 


that your combined efforts made 10925 the 
greatest year in our history. . 

First of all, we issued a larger amount of 
new business than ever before, thus marking 
the high point to date in our production of new 
business. 

Second, the ratio of insurance terminated 
during the year, which has always been low 
with us, was still further reduced. 
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Finally, the net increase of insurance in 
force was about 4o per cent greater than for 
the preceding year, and brought the total 
amount of insurance in force, in round figures, 
up to twice as much as we had on our books 
five years ago, and four times as much as we 
had in force ten years ago. 

Of course, assets are also growing at about 


the same rate as the insurance in force. Ten 


years ago, our total assets were less than $2,- 


900,000; five years later that had grown to 
nearly $5,000,000, while to-day we have assets 
of approximately $8,000,000. 

Moreover, as you are well aware, the secur- 
itv offered by the Continental to its policyhold- 
ers, both in degree and in quality, is most un- 
usual. The annual statement shows that the 
assets are equal to more than 128 per cent of 
the liabilities, for every $100 of liability, the 
company not only has $1oo of sound assets 
with which to meet it, but it also has more 
than $28 in addition, as compared with a mar- 
gin of only about a fourth as much in the 
average company. 

Not only is the death rate lower than the 
average among the preferred class of risks on 
which the Continental specializes, but the ex- 
penses of handling such business are greatly 
reduced. 

The books of the company were recently 
examined for the insurance department of the 
State of Delaware hy the firm of Fackler & 
Breiby, examiners of many of the prominent in- 
surance companies of the country. 

Mr. Burnet strongly urged that the repre- 
sentatives see that any one mterested in read- 
ing the report made by these examiners be 
furnished with a copy. It is a most exhaustive 
report, covering some thirty-four pages, and 
will be mailed to anyone upon request. 

On Thursday morning, Dr. S. S. Huebner, 
a well-known insurance authority of the coun- 
try, gave a splendid address on “The Creative 
Value of Life Insurance.” 

“From an economic standpoint,” said Dr. 
Huebner, “man is interested in two business 
enterprises, his vocational business and_ his 
family buiness. With respect to the first, his 
success depends essentially upon his itreedom 
of initiative. With respect to the family busi- 
ness, he is anxious to accumulate a decent es- 
tate, and, in event of death, to protect his 
possessions against adverse depletion through 
claims that normally follow the owner’s death. 
In all of these economic relations, life insur- 
ance serves as a great creative force of vital 
benefit to the insured himself.” 


SOUTHLAND LIFE MEETING 


Dallas Company Host to 250 Agents at 
New Orleans 


About 250 agents, guests and company 
officials were present at the annual agency 
round-up of the Southland Life held in New 
Orleans, Louisiana, recently. Vice-President 
and Treasurer Clarence E. Linz presided at 
all of the sessions. The convention is given 
annually for all of the agents who qualify by 
writing $50,000, with the privilege of bring- 
ing their wives at the company’s expense if 
their volume exceeds $100,000. 

The program was given over largely to the 
agents themselves, who made interesting re- 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








ports on the various methods used to produce 
business. The president’s annual address 
stressed the matter of service and emphasized 
the importance of having a broad vision of 
Americanism and the liberal attitude toward 
every constructive move as a means of forg- 
ing ahead in life insurance or any other busi- 
ness. President Seay stated that one very 
important ambition in connection with the com- 
pany had been realized this vear in the pass- 
ing of the $100,000,000 mark in volume of in- 
surance in force, and set as the next goal for 
the company the $200,000,000 mark, which he 
expects to pass within the next five years. 

Dr. E. G. Simmons, vice-president and gen- 
eral manager of the Pan-American Life, and 
ex-officio host to the convention, read an ad- 
dress of welcome and inspiration which was 
unusually well received. Dr. Simmons is 
almost an institution at the Southland Life 
Round-ups by reason of the close personal 
friendship existing between himself and Presi- 
dent Seay. Other officers of the Pan-Ameri- 
can Life who addressed the convention briefly 
were: James E. Woodward, secretary, and 
Dr. Marion Souchon, medical director. 

Entertainment was provided very generously, 
and there was not an idle moment from the 
time the company’s special train left Dallas on 
the morning of Tuesday, January 5, until the 
tired but happy party returned to Dallas by 
the same special train Saturday afternoon, 
January 9. The annual banquet was in the na- 
ture of a dinner dance held at Antoine’s, the 
famous French restaurant of New Orleans. 

A. C. (Tex) Bayless, general agent for the 
Southland Life at Houston, won the cup for 
the largest volume of business during the year, 
having written personally $1,800,000. He also 
led the entire agency force in number of ap- 
plications for the year and the number of ap- 
plications for any one month. Sidney P. Miller, 
agent of Dallas, won the cup as the most ideal 
agent the company has. Other cups were 
awarded various agencies for honors gained 
in the company’s football contest. 

Featured on the program were the five lead- 
ing agents of the company who all spoke a 
few words. They are: A. C. (Tex) Bayless, 
Sidney P. Miller, Earl Price, Neil H. Wright 


and C.. E. Jones. 


One of the most important announcements 
made at the meeting is the program of adver- 
tising to the public which will be carried on 
during 19026 by the Southland Life. Each 
agent present at the convention was furnished 
with a set of proofs of twelve advertisements 
which are to appear in the leading daily news- 
papers of Texas during the year. The adver- 
tising of the company has been placed in the 
hands of an advertising agency and all details 
have been worked out with a view to render- 
ing the finest degree of co-6peration to the 
agent possible to develop by the most expert 
advice and assistance. This is in line with 
the plans made by the company when the new 
department of public relations was created with 
Larry A. Jacobs, a newspaper man, in charge. 


Journal of the Institute of Actuaries 

Part III, Volume LVI, No. 288, of the 
Journal of the Institute of Actuaries, the well- 
known British organization, has been issued 
under date of November, 1925. Among the 
subjects dealt with in this part are the follow- 
ing: 
Apportionment of a Trust Fund Between 
Life Tenant and Reversioner, by R. D. Ander- 
son, F.I.A.; Some Approximations from Val- 
uation Statistics, by W. P. Elderton, F.I.A.; 
On the Average Value and the Standard De- 
viation of a Life Annuity Based on a Given 
Experience, by Thomas Tinner, F.I.A. There 
are also abstracts of discussions of the above 
papers; legal and actuarial netes; reviews of 
books and lectures; correspondence; examina- 
tion papers; proceedings of the Institute; re- 
sults of examinations, etc. 

An Index to Volumes 41 to 55 of The Jour- 
nal of the Institute of Actuaries has been pub- 
lished for the Institute, and supplements the 
Index to the first 40 volumes, issued in 1907. 
The Index to volumes 41 to 55 presents first 
an alphabetical list containing topics and 
authors. This is followed by a list of notices 
of errata, an index to legal notes, and a table 
of cases, the whole occupying 93 pages and 
rendering the 15 volumes covered much more 
serviceable to users. 

The price of either Part III, Volume LVI, 
or the Index is $2.50, and either or both may 
be procured from The Spectator Company. 
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“Protector of the Home” 


In Five Years 
this Company has increased 


its businessinforce............ 147% 
its premium income........... 133% 
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It’s a good Company 
to tie to 


Many opportunities are available 
in Arkansas, Florida, Iowa, Ken- 
tucky, Michigan, Mississippi, Neb., 
N. J., Ohio, Pa., Tenn., Texas and 
W. Va. 


THE OHIO NATIONAL LIFE 
INSURANCE COMPANY 
CINCINNATI, OHIO 


T. W. Appleby, Pres. 
W. F. Macallister, Agency Mgr. 











ATTENTION 


One of the primary objects 
of this Company is to extend 
genuine cooperation to its 
agents. Experience has taught 
us such a method is profitable 
because it promotes good 
fellowship and enthusiasm for 
a common cause, and induces 
loyalty to it. We want more 
Field Men and General Agents 
for Illinois and Indiana. Ref- 
erence required. Write. 


A. E. JOHNSON, Asst. to Pres. 


CHICAGO NATIONAL 
LIFE INSURANCE CO. 
202 So. State St. Suite 314-324 


Chicago, Illinois 








Manhattan Life Gets 
Research Bureau 


Buying Power Map— 


Studies Possibilities 


of Counties 


By Rosert G. RICHARDS 


Manhattan Life Insurance Company 


A kaleidoscope of ten rainbow colors. Such 
is the appearance of an unusual map of the 
United States just prepared by the Life In- 
scrance Sales Research Bureau of Hartford 
for the Manhattan Life Insurance Company 
of New York. Here and there the observer 
notices spots of clear red, six in number; here 
is one in orange, then a dark blue, next to it 
light green, another orange, a grey, a yellow 
—a veritable jumble of colors. They have the 
appearance of a patchwork quilt, with colors 
standing out in vivid array. 

Yet there is a significance in the arrange- 
ment of these colors; they are not spread hap- 
hazardly throughout the United States, as is 
commonly the case with maps showing the 
States, but are carefully plotted with a specific 
purpose. They reveal from the point of view 
of the ordinary life insurance industry the 
buying power of each county of the United 
States and there are over three thousand of 
them. 

While maps showing the comparative buying 
power of communities are not uncommon in 
these days of research in business marketing, 
nevertheless it is believed that the map pre- 
pared by the Research Bureau is unusual in 
two respects: First, that its data are hased 
on a careful analysis of the factors which in- 
dicate insurance buying power; second, that it 
covers every county of the United States. 

Behind the preparation of the map is a story 
of thorough study by experts over a period of 
months. Before any steps could be taken to 
measure the consumer demand for insurance, 
an index must be devised. This was done by 
the Research Bureau during the early part of 
1925 which, after trial and elimination, selected 
six significant factors, the average of which 
for any county gives a close measurement of 
the sales of life insurance which may be ex- 
pected from that community. 

These six factors may be summarized as 
follows: (1) The insurable population, or the 
number of native white males twenty-one years 
of age or over, excluding illiterates; (2) the 
number of personal income tax returns. (3) 
the number of personal income tax returns 
from people with incomes of $=000 or more; 
(4) the number of passenger automobiles: (5) 
the value added by manufacture, or the differ- 
ence between the cost of materials and the sell- 
ing price of manufactured products; (6) the 
circulation of the Saturday Evening Post, 
Ladies’ Home Journal, and The Country 
Gentleman. 


The average of these factors gives an index 
of the insurance buying power of any county. 
They have been tested out with actual insur- 
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ance sales and found to be closely correlated 
with them. 


Uses OF THE INDEX 

How is this index, once obtained, of value? 
The original idea of the Bureau was that it 
could be used to analyze the various agency 
territories of life insurance companies which 
are members of the Research Bureau. One of 
the first companies to avail itself of this ser- 
vice was the Manhattan Life. James Elton 
Bragg, who became vice-president in charge of 
that company’s field workers last stmmer, at 
once seized the opportunity of having a 
thorough survey made of each of his company’s 
twenty-six agencies; it was his belief that the 
survey would make clear just how his general 
agents were measuring up to their responsibili- 
ties in the way of getting business and develop- 
ing their respective fields. 

The survey, which was promptly made by 
the Bureau, revealed two outstanding things: 
(1) it showed exactly what proportion of the 
insurable wealth in the company’s entire terri- 
tory was contained in each agency: (2) it 
showed the wealthy and poor counties in each 
agency. 


A MEAsurE oF AGENCY PERFORMANCE 

From the first feature of the survey, that of 
ascertaining the proper share of business that 
each agency should contribute, some interest- 
ing facts were revealed. Here at last was an 
actual measurement of the work that general 
agents were doing. It showed that while one 
agent might be doing a larger business than his 
neighbor, nevertheless on the basis of getting 
the most out of his territory for the wealth 
that is in it, he might rank far behind. In 
some cases it revealed that certain agencies 
were making a poor showing: this might be due 
to the agency being newly established, or in 
some instances to inability on the part of the 
general agent himself. The value of this part 
of the survey was obvious; the general agents 
who had overdeveloped territories could be 
encouraged to continue to develop. those who 
were in undeveloped communities could be 
urged to better development, or, where they 
were thought to be incapable of improved pro- 
duction, dropped from the ranks of the com- 
pany. 


A Gur 1x AceNcy DEVELOPMENT 
A second feature of the survey which was 
found to be of particular value to the general 
agents, shows in what part of their territories 
the wealth is concentrated. Are representa- 


tives being placed in these communities to s0- 
licit the business? Are poor territories being 
overworked? The analysis by counties devel- 
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oped a number of very interesting facts. In 
the State of Virginia, for example, out of one 
hundred counties in the State, two of them 
(the counties containing the cities of Richmond 
and Norfolk) together contain nearly a third 
of the insurable wealth of the State; the next 
eighteen counties, wi.h these two, contain over 
70 per cent of the State’s insurable wealth: and 
the remaining eighty counties each contain less 
than I per cent of the wealth, and from the 
point of view of life insurance solicitation may 
well be disregarded. 

In the neighboring State of North Carolina, 
however, a different situation was found, in 
that in this State no single county contained 
over 10 per cent of the insurable wealth, so 
that the concentration of wealth was less no- 
ticeable. It took six counties instead of two 
to give one-third of the insurable wealth. This 
wealth, it is also interesting to note, is found 
in the central portion of the State. Not a 
single county at the east or west extremities 
of the State contains as mien as 1 per cent 
of the insurable wealth of North Carolina. The 
survey revealed that Wake county in which 
The Manhattan’s office is maintained, is fifth in 
the list of counties, a bit to the eastward of 
the center of insurable wealth. 

In one respect, the survey of North Carolina 
revealed a condition similar to that in Virginia. 
i.e. that sixty-eight counties, or about two- 
thirds of the counties of the State, each con- 
tained less than 1 per cent of the wealth, and 
for insurance purposes deserve little solicita- 
tion. This latter condition, it mav he added. 
is common to nearly all the agencies studied. 
The insurable wealth is concentrated: it lies 
in certain well marked counties, which generally 
constitute the hub of the agency; it diminishes 
as one reaches the rim, with this exception, 
however, that in some territories there mav be 
two or more “hubs,” the existence of which is 
most important, since it may lead to greater 
development of the second hub, or perhaps to 





A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. To-day, asin the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


? JOSEPH C. BEHAN 
Superintendent of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 
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the creation of a general agency at that center. 

The possibilities connected with the develop- 
ment of new territory bring us back again to 
the creation of the kaleidoscopic map, which is 
the subject of this study. 


Sates PossIBILITIES OF 3006 CoUNTIES ON ONE 
Map 

This map is the final step in the analysis of 
consumer demand. It disregards the boundaries 
of States and of agencies. Each county is a 
unit in itself. The map presents a powerful 
story for the guidance of the insurance execu- 
is designed to lead him in the 
It enables 


tive, for it 
directing of his future activities. 
him to view, from his home office, the respec- 
tive buving power of over three thousand coun- 
ties. The buying power of each county is rep- 
resented by the color filled in by crayon. Those 
colored in red, comparatively few, are the bes: 
fields for the sale of life insurance; for they 
have buying power fifty or more times the aver- 
age county. As one might expect, the counties 
in which are located the big cities of New 
York, Chicago, Philadelphia, Detroit and Los 
Angeles are in red. These are the bright spots. 
The actual figures for these leading counties 
are given on a separate sheet. 

Then we see orange counties; these contain 
wealth from thirty to fifty ties the average; 
there are only three of these. Here we find 
the cities of Pittsburgh, Cleveland and Boston. 

After orange in the scale comes yellow; then 
light green, dark green, and light blue. Coun- 
ties shown in these colors are above average; 
they represent good insurance possibilities. 

Then come dark blue, violet, brown, and 
erey. Here we find counties fRelow average, 
and it is clear from the map how greatly these 
outnumber those above average. Of the 3060 
counties in the United States, 2=96 are below 
These can be disregarded for the 
time being in the development of life insurance 


average. 


sales, and efforis concentrated upon the pros- 
perous counties, which will yield much greater 
return through intensive agency work. 


MANHATTAN Lire First To OrpER Map 

Mr. Bragg had this map completed for him 
by the Research Bureau as a guide in the 
strategic location of new offices. With the 
3ureau’s product in his office, he can visualize 
the result of locating agencies within the coun- 
ties that stand predominant. The danger of 
loss of money through the establishment of 
offices at places wich lack of potential develop- 
ment is eliminated for the first time in the 
hundred years of life insurance in the United 


States. 


Minnesota Mutual General Agency 
Conference 

Twenty-five leading general agents of the 
Minnesota Mutual Life Insurance Company 
have qualified for the general agency conference 
to be held at the companys home office, St. 
Paul, Minn., on January 25 and 26. They will 
represent the field force in making plans for 
1926. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$3,483,201.42 on Deposit with the 
indiana Insurance Department 


$375,907.67 Surplus Protection to 
Policyholders 


$40,000,000.00 Insurance in force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICHIGA 
ARKANSAS, TENNESSEB, TEXAS A 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 











North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 
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NEW POLICY 





Disability Benefits of 
$15.00 per $1,000.00 
Waiver of Premium 


Broader Double 
Indemnity Clause 


Loans at end 
of 2nd year. 


The 
Manhattan Life 


Insurance Co, 
of New York 
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Opinions on American Men Mortality 
Table 


(Continued from page +) 


doubtless be wise to interpose a narrow margin 
for safety but it should not be an excessive 
margin. 

The adoption of net reserves based on such 
factors in itself introduces a factor of safety 
because net reserves assume that expenses are 
equally distributed through all policy years, 
whereas we know that they are not only ex- 
tremely heavy in the first year but dispropor- 
tionately heavy in the years immediately fol- 
lowing when we pay renewal commission. 

The result is that a company whose premiums 
and experience are entirely suited to the ac- 
cumulation of net reserves at the end of say 
the twentieth policy year, nevertheless accumu- 
lates them according to a schedule quite dif- 
ferent from that required under net reserves. 


Its accumulations are lighter in earlier policy 
years but heavier in later years. 

Based on these considerations | believe a 
standard determined according to American 


Men Ultimate mortality with interest at 4 per 
cent even on the Illinois Standard method 
would contain a very substantial margin of 
safety. The adoption of such a legal ndard 
would be a real help to the life insurance busi- 
ness. 
C. O. SHEPHERD, Actuary, 
Missouri State Life Insurance Company, 
December 3, 1925. 


{To tHE Epitor or THe Spectator] 

I am in receipt of your favor of November 
24th and wish to say I appreciate the oppor- 
tunity of expressing my views on the question 
“Should the American Men Mortality Table 
Be Made Permissive as a Legal Valuation 
Standard ?” 

In view of the varying climatic and other 
conditions in the United States I am doubtful if 
the American Men Ultimate Table should be 
made permissive in every state as a legal valua- 
tion standard. Life insurance reserves should 
be based on a table which allows for greater 
mortality than is likely to be expected through- 
out the possible period to be covered by the 
policy contract, and upon a rate oi interest 
lower than is likely to be experienced at any 
time during such period. With the old Ameri- 
can Table and 3 or 3)2 per cent interest it has 
scarcely ever been necessary to fall back upon 
interest to help make up for excessive mortal- 
ity. If anew table which does not provide the 
ample mortality margins of the old American 
Table is to be adapted it is, in view of the 
apparent downward trend of interest rates, 
doubly important that the mortality assumed in 
the new table shauld be amply sufficient to cover 
the actual mortality of the future. 

In the second volume of the American Men 
Table it is shown that in certain sections of 
the United States the actual mortality is likely 
to be as much as 20 per cent greater than the 
American Men Table. Life Insurance Com- 
panies doing a large percentage of their busi- 
ness in these sections, using the American Men 
Table as a basis of valuation, would not be 
solvent as far as mortality alone was con- 
cerned unless the mortality of these sections 
has greatly improved. 

This raises another question. Mortality 
tables in general reflect the experience of the 
past. In looking to the future it is necessary 
not only to consider one mortality table but 
various mortality tables made up from time 
to time from past experience in order to see the 
trend of the improvement or otherwise in mor- 
tality. The American Men Table was based 
on the experience of the years 1900 to I9QI5. 
It is therefore already ten years behind the 
times. Would it not be possible for the In- 
surance Commissioners, Medical Directors and 
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Actuaries to get together and make up a special 
new reserve table with a view particularly to 
the future based on the trend of mortality jn 
the country for the last several decades? From 
such new table the really objectionable features 
of the old American Table should be removed 
and to be ideal it should be safe for the whole 
country and should carry the companies through 
another epidemic should one arise, and also 
through any new hazards which may face us, 
such as aviation. 

Whatever may be done about the matter it 
does seem that the American Table should be 
superseded. Probably the main recommenda- 
tions are that it is safe, that it provides for 
most ages a large and decreasing mortality 
margin which conveniently fits the incidence 
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Participating. 
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Assurance Co. 
1530-32 N. Robey, 
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One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $5,000,000. In- 
surance in force $116,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
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of expense, that it covers the mortality to be 
expected under policy options such as Extended 
Term Insurance and that it has been adopted 
by law in so many states. However, safety in 
itself is not any justification when a table quite 
as safe for practical purposes and more in ac- 
cordance with the actual mortality from age 
to age could be made up, thus making ratios 
of actual to expected mortality of more real 
value. The incidence of expense should prob- 
ably be allowed for partly in the mortality of 
the new table and partly by a higher loading 
as well as by the preliminary term methods of 
valuation which have become so general. The 
mortality of the new table might also be made 
adequate for Extended Term Insurance if this 
has to be retained as a policy option. With 
regard to the place which the American Table 
has gained on the statute books of so many 
states and the difficulty of getting a new sci- 
entific table adopted in its place, surely this is 
no recommendation unless we wish to rank our 
laws with the laws of the Medes and Persians, 
which could not be altered. 

It might also be mentioned that the Ameri- 
can Table stands in the way of a reduction in 
Non-participating rates if that were ever ad 
visable. 

Francis M. Hope, Actuary, 
Occidental Life Insurance Company, 
\ngeles. 
December 3, 1925. 
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Avoid Controversy 
An excellent piece of advice for life insur- 
ance solicitors is given by William Alexander, 
the Equitable Life of New York, 
in his hook entitled “The Prosperous Agent.” 
It is headed 


lows: 


secretary of 
“Controversy” and reads as fol- 


Benjamin Franklin tells us that in his youth 
he took pleasure in arguing with a friend. 
Commenting on this, he adds, “We sometimes 
disputed, and very fond we were of argu- 
ment . . . a very bad habit that, 
besides souring and spoiling the conversation, 
!s productive of disgusts and perhaps enmities 
when you may have occasion for friendship.” 
He also savs of those who have argumentative 
tendencies, “These disputing, contradicting, and 
confuting people are generally unfortunate in 
their affairs. They get victory sometimes, but 
they never get good-will, which would be of 
more use to them.” 

Now, it is the aim of the successful agent 
to win the good-will of the people with whom 
he has to deal, and then to control their action. 


Consequently, he seldom argues, never getsthe inscription, 
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The Creative Power of Life Insurance 


By S. § 


It is strange that the friends of life insur- 
ance, who try to reach man as he is con- 
stituted, always refer to life insurance as the 
most intangible and the most unselfish product 
on the market. That is not the economics of 
life insurance as it should be taught to the 
millions of laymen, in a comprehensive way, 
through the numerous channels of our educa- 
tional system. Laymen should be made to see 
that life insurance is a very tangible thing— 
that its very purpose is to render tangible the 
intangible elements in our economic affairs. 
The layman should see that life insurance in 
the last analysis is a very selfish, but a com- 
mendably selfish thing; that it is highly cre- 
ative, highly good and productive to the in- 
sured himself; that it is just as selfish as any 
other economic action. 

From an economic standpoint, man is inter- 
ested in two business enterprises, namely, his 
vocational business, and his family business. 
With respect to the first, success usually de- 
pends essentially upon freedom of initiative, 
a determination to systematize business effort 
along scientific lines, and an ample source of 
credit. With respect to the family business, 
the economic head is anxious to accumulate a 
estate, to conserve and increase that 
estate through wise investment, and finally, in 
the event of death, to protect his possessions 
against adverse depletion through social, legal, 
and statutory claims that inevitably follow in 
In all of these 
serves 


decent 


the wake of the owner’s death. 


six economic relations life insurance 


as a great creative force of vital benefit to the 
insured himself. The insured is quite as much 


of a beneficiary from life insurance as is his 


named beneficiary. 


PROMOTION OF BusINESS INITIATIVE 
Business is inherently speculative, and specu- 
The 


business is the pre- 


with the future. ereatest 


speculative risk in 


lation deals 
single 
marure removal of the life value through death. 
For most business enterprises premature death 
acts like a sledge-hammer blow smashing the 
fine clock-work of a life’s endeavor in busi- 
ness. Altogether too many men are nowhere 
to-day simply because, in view of existing 
obligations dependent upon continued life, they 
muster the 
paths of opporiunity that are reasonably safe 


could not courage to venture in 


if life is granted but which are very unsafe— 


yes, disastrous—if death enters the economic 
picture prematurely. 
Man’s economic attainments are largely lim- 


ited through worry and fear. Worry and fear 


Extracted from an address before the annual agency 
convention of the Continental Life Insurance Com- 
pany, Wilmington, Del., Jan. 7. 


entangled in disputes, and makes it a rule never 
to quarrel even with quarrelsome people. His 
aim is not to defeat his enemies in conflict, but 
to get them on his side, and thus secure their 
friendly backing in winning others to the 


standard which he holds aloft, and which bears 
i “Protec:ion that 
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exert a paralyzing influence. They act as a 
damper upon the mind and its constructive 
functioning, rendering it unfree to think and to 
plan and to grasp beckoning opportunities. 
Whenever the hazard of premature death might 
interfere with business enterprise, it should be 
obviated through the life insurance hedge. By 
relieving the policyholder of worry and fear 
life insurance increases personal efficiency, and 
constitutes a powerful force in the production 
of wealth. Premium payments should not be 
looked upon as an expense to be grudgingly 
borne. Instead, the direct productive value to 
the insured much more than fully justifies the 
price. Possession of an adequate amount of 
life insurance causes the thinking policyholder 
to feel much better in mind, and as a result 
to work much better. 

Business science has thus far confined itself 
essentially to the organization, management and 
liquidation of property values. The life value 
should be treated just as scientifically as is 
property. It should be appraised and cap- 
italized for business purposes just like prop- 
ertv. It should be subjected to the principles 
of depreciation, sinking funds, indemnity 
against business interruption, allocation of busi- 
ness surplus, and liquidation. All of these 
principles are used in business to-day as a mat- 
ter of ordinary precaution, but always with re- 
spect to material things only. They are equally 
applicable to the life value, and the impor- 
tant thing is that life insurance represents the 
application to the life value of the entire range 
of principles that are now so fully taught and 
practiced in the handling of property. Pursuit 
of these principles with respect to the life 
value, through adequate life insurance, is 
bound to be highly remunerative. It will con- 
many a business that disappears 
through bankruptcy or unfortunate liquidation. 
Moreover, the possession of life insurance 
serves to train and develop our sense of re- 
sponsibility with respect to future obligations. 


serve now 


PROMOTION OF CREDIT 

Credit has been called the life blood of busi- 
ness, and fully 80 per cent of business is con- 
ducted to-day on borrowed funds. In this con- 
life insurance is a great creator of 
Its purpose is not only to create addi- 
tional credit, but to better and at 
a lower interest rates the credit that already 
exists. As John Wanatmaker so well stated. 
“Twenty vears ago I had a capital of about 
a half million dollars. I then realized that a 
business man with half a million of capital 
and a million and a half of insurance on his 


nection 
credit. 
maintain 


life would have better credit than one with a 
half-million capital and no insurance. I now 
find that trading on the credit it created I made 
more profit than if the money which went into 
insurance had gone directly into my business.” 
The underlying credit purpose of life insur- 
ance is to convert commercial loans into col- 
lateral loans, by enabling the borrower to cap- 
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italize his life value with a life insurance bond 
which may then be pledged as security for his 
loan in the same way that we now pledge cor- 
porate bonds and stocks, representing property, 
as security for so-called collateral loans. 


FACILITATING THE ACCUMULATION OF A 
DeEcENT ESTATE 

Life insurance is practical thrift, convenient, 
sure, and reasonably profitable. Under the life 
insurance method, saving is judiciously coupled 
with protection. The savings effort is spread 
over a long period—conveniently over the en- 
tire period of the insured’s working life—thus 
giving the full advantage of compound inter- 
est. Life insurance thus tends to maintain one’s 
efforts in a field where human will-power is 
admittedly very weak. It constitutes the by- 
products department in the handling of our 
surplus earnings, by taking the little odds and 
ends, that we are so apt to fritter away, and 
accumulating them into a substantial total at 
the end of a considerable period of time. For 
many also the assumption of a goodly premium 
obligation proves a personal creative force in 
that it increases the earning capacity necessary 
to meet the obligation, thus putting the insured 
ahead in his struggle for a competency be- 
yond the limit attainable if left to his own 
resources. Moreover, it takes time to save, 
and life insurance constitutes the only savings 
method which guarantees the full realization of 
the principal sum in the event that the savings 
period is cut short by premature death. Since 
1900 life insurance savings in the United States 
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have increased from $1,750,000,000 to $11,500,- 
000,000. Were it not for the creative force 
of life insurance probably not more than one- 
fourth of the present huge total would be in 
existence to-day. 


MAINTENANCE OF ExisTING EstaTES THROUGH 
Wise INvESTMENT 

Even where people succeed in saving, we 
have no right to assume that they will succeed 
in keeping that which they have saved. This 
is pre-eminently the age of the gold-brick 
specialist. Through speculation, instability of 
current market values, faulty individual selec- 
tion, and lack of a sufficient spread of invest- 
ment, the majority of people either lose alto- 
gether or materially deplete the competency 
which they may have succeeded in accumulat- 
ing. The life insurance method precludes such 
an unfortunate result. Compared with other 
methods of investment (using the term invest- 
ment in the strict sense of the non-speculative ) 
life insurance is 100 per cent with respect to 
all the elements that comprise an investment. 
The principal remains absolutely safe and the 
return is commensurate with that obtained from 
a well chosen list of bonds. The current value 
is always non-fluciuating and always market- 
able by way of loans or surrender. There is 
no danger of individual selection, and no super- 
visory care. The spread of risk is well nigh 
perfect, and the terms of instalment payments 
most convenient. The present huge total of 
$11,500,000,000 in life insurance investments 
is in a large part attributable to the certainty 


of life insurance as an investment method, § 
This certainty is in itself a great creative force, . 
An equal effort at investment by the millions : 
of policyholders along the other customary 7 
channels of investment would not have pro- 
duced the same huge total within so short a 
time. 


CONSERVATION OF EsTATES AGAINST ADVERSE 
DEPLETION THROUGH DEATH 

Even where people can maintain estates by 
investment, in ways other than life insurance, 
we have no right to assume that the estate will 
remain intact upon the owner’s death. An 
examination of numerous estates shows that 
the net value, after deduction of all personal 
debts, is reduced on the average by over 20 
per cent through last illness and funeral ex- 
penses, costs of administration, and post-mor- 
tem taxes. Such unavoidable social and legal 
claims, occasioned solely by the death of the 
owner, should be indemnified through life in- 
surance in the same way that any other prop- 
erty loss is indemnified through property in- 
surance. In fact, life insuarnce is estate insur- 
ance. It is property insurance in the same 
sense that fire insurance is, except that the 
cause of loss of property involved is death 
instead of fire. Here, again, life insurance 
demonstrates its creative power—this time in 
keeping private estates intact by protecting 
them against unnecessary depletion. 

When all of the aforementioned factors are 
considered collectively, the creative power of 
life insurance must be apparent. 














business of our Company in 1925. 


this is far above the average. 


And, ‘‘far above the average’”’ 


possible. 
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$66,857,328—a 50% increase—is the new paid-for 
Compared with 
the gains of other old and conservative companies, 


best describes the 
plans and methods whch have made this success 
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Acting on the principle that a company cannot 
grow until its fieldmen do, this Company is supply- 
ing the selling equipment that makes field success 
more certain. 


Insurance Co. 
INDIANAPOLIS 


There are opportunities here for men of the right 
calibre. 
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